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Now Hamilton brings you a 


new, improved PML lubricant 


Here’s the lightest, purest lubricant 
you’ve ever used! Specially developed for 
delicate setting and winding mechanisms, 
Hamilton’s new PML is a soft but un- 
usually tenacious lubricant that you can 
use for a variety of precision devices. 


You’ll like working with PML. It’s 
transparent and non-spreading. It doesn’t 
evaporate, nor does it corrode metals. 
Handy applicator nozzle makes it easy 
to apply directly from the tube. It adheres 
instantly to any clean surface, and 


doesn’t form annoying messy strings. 

You can get this improved new PML 
lubricant from your Hamilton Materials 
Wholesaler. There’s one near you. If you 
haven’t met him, we’ll be glad to arrange 
the introduction. 


FIA N7I/LTOMN, 


HAMILTON WATCH COMPANY, LANCASTER, PENNSYLVANIA 


aan Material Sales Department 








LIMITED 2-IN-1 
BULOVA OFFER! 


EXTRA SAVINGS if you act fast, on the most 
complete of all Watch Repair Systems! Service 
practically any Bulova with genuine Bulova parts! 





1 BULOVA REPAIR MASTER #100 


390 parts covering 150 Bulova models — 
including: Staffs —Stems— Buloloy Main- 
springs — Winding and Setting Parts. 













Enough parts to produce up to $2,000 worth 
of watch repair business! 





A 3-drawer, all steel, handsomely wal- 
nut grained cabinet. 


Value of parts alone $177.45 4g 4 90 


Complete Cabinet Regularly 


BOTH 
FOR ONLY 


712545 


2 BULOVA om lf purchased separately .. $135.45 
-drawer, ‘i 
SELF- WINDING AND all-steel, Buy 2-IN-1 OFFER NOW 
handsomely AND SAVE AN EXTRA $10 
SHOCK RESISTOR PARTS CABINET #110 walnut $ 


121 most used self-winding and shock resistor —_— 
parts for latest models, including Bulova ‘‘23’’ 
movements 1OBPAC, 10BPAD, and 10BOAC. 


Self-winding parts: Oscillating Weight Arbors — 
Third Winding Wheels — Alternating 
and Oscillating Weight Gears — 
Locking Plates. 

















Complete individual shock 
resistor parts. 


Value of parts alone $72.95 $ 95 
Complete Cabinet Regularly — 


FRE ‘Sune 2-IN-1 OFFER: 








1 15” illuminated advertising clock ORDER TODAY through your job- 
2 100 4-color postcards to promote your repair business ber, or write, giving jobber’s name. 
3 Complete Interchangeability Catalog and Supplement 0.. INC 

4 Complete library of Bulova Watch Repair Digests nen po tel . 

5 Complete Self-Winding and Shock Resistor Interchangeability Chart Flushing 70, N.Y. 





IT PAYS TO REPAIR WITH GENUINE BULOVA STANDARDIZED PARTS 
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In Competition . 


Talk About the Pin Lever Not So Hard 





UST AS EVERY UNGUARANTEED quality originally, and I cannot guarantee ac- 
J watch sold by non-jewelry store out- curacy. The factory will probably replace 
lets represents a jewelry store potential for your movement for a small charge. And 
business through the service department then this watch will run for a while, how 
) ind your selling watchmaker, every pin- long nobody can say, before you'll prob- 

lever watch creates a possibility for a sales ably have to send it back to the factory 
spportunity at one time or another. again or replace it. On the other hand, I 
But the arrival of a customer with a can sell you a more suitable watch now 
pin-lever watch calls for great objectivity that we could service here in the future. 
m the part of the watchmaker. Its price is a little higher than the pin- 
Ideally, such a customer can be viewed lever you're wearing, but well worth the 
; sa potential source of revenue just a5 difference because it is a jeweled lever 

inybody else who walks into the store, be- wiceas tate ti 0 ae 


ause he has the same problem as any | h Sa . “wate 
wher watch owner who seeks a watch- YOU the 17 Jewels serve as bearings to 





“7. A WATCH THAT WILL NOT RUN. Prevent wear from the friction of the 
eee | that you cannot repair such a watch ef- Moving parts. 

fectively and economically as a rule, does CUSTOMER—Wouldn’t I be just as well 

not make its wearer your arch enemy. off throwing this one away and buying an- 

So in talking with him, you should other pin-lever? 

eat him with the same courtesy as any WATCHMAKER—You could be. It all 


ither customer. Even though you know depends on what you want in a watch. 
t's a pin lever that you're not going to One problem with the pin-lever is that 
pair, take the time to open the case and whenever it stops you virtually need a new 
sk all the initial questions that you ask one Another is that with metal working 
then a quality watch comes in. In other Gn metal some of the accuracy of these 


words give a watch inspection free all the ities con ts tee tie te le 
time, and keep in mind that when the in- 8g y 


ection is carried on by you the year a be replace a ” selecting 
wound you are actively creating a bridge Jeweled “ever watch we can service it once 
meales. a year; you'll have a good, accurate watch 


Here’s how you might tailor part of for many years. 


jr conversation to the pin-lever. Perhaps the best approach to the pin- 
WATCHMAKER—Who wears this watch ever problem today is to recognize that 
iayour family? they are here to stay, and to stock a few 
CUSTOMER—Oh, this is my watch. yourself. There are a few companies that 


WATCHMAKER—It’s important to know manufacture serviceable pin-levers and dis- 
tho in the family wears a pin-lever, be- tribute through retail jewelers only. When 
ase we find in most instances it’s the 4 Customer wants only a pin-lever, it is 
hild, and of course it isn’t quite as im- good to have a line to show him that he 
rtant for children to have accuracy and would find only in a jewelry store. 


+ job- fmgevity in their watches as it is for But whatever approach you take to 
ame. fitults, meeting this problem, be sure it is always 
B. CUSTOMER — You've said this watch a courteous one which opens the possibility 


ould go back to the factory for service. to sales for your store. If you let the 
les that mean you really can’t repair it? customer feel that you are willing to 
WATCHMAKER—I can service it, of be his adviser without obligation to him, 
wurse, but you'll be spending as much _ there’s a good chance he'll take your ad- 
ut the service as the watch cost you vice. 
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‘Another NEW Swartchild Origination 


for © WATCHMAKERS ® JEWELERS © CLOCKMAKERS 


JET-LITE 








St eel 2 


= 


PUTS LIGHT 
INSIDE 
THE MOVEMENT 


-As Progressive as the Jet Age— 
cA Real Boon to the Watchmaker 


Now, with both hands free you can have complete illumination inside the movement where you 
ned it most. Not intended to replace your regular bench lamp, but to do an additional im- 
prtant job of providing intense light without heat and without glare injected right into the 
movement, enabling you to see in detail while you do escapement work, level hairspring or 
cheek any action or condition. 





Swartchild’s Jet-Lite will also be found of equal utility and importance to the clock maker 
since it will beam light inside, underneath or wherever needed. Use it too for inspecting 
diamonds, checking settings and for pointing out conditions to customers, for here again you 
tan pinpoint light in the exact place. 


lwo tips are supplied—a tiny one to inject condensed intense light into the smallest move- 
mnt and a slightly larger one to project a wider beam where needed. No batteries to get 
dim or replace — just plug it into any electric outlet. The bulb is a standard flashlight type, 
wailable in all stores. 


§wartchild’s Jet Lite is completely adjustable in all directions and also can be removed from 
is holder and held in the hand or used to find dropped parts on floor. The cord, normally 
concealed in the base, pulls out when it is used thus, and goes back when jet is returned to 
its base. 


ince you have enjoyed the greater freedom, better vision and quick proficiency that Jet-Lite 
tings to your bench you will never want to be without it— and you won’t— for you are 
istalling a fine piece of equipment of lasting value. Made of metal and lucite. For 110 V. A. C. 
irder one for every bench. 


NO. AH52168 TRIUMPH JET-LITE $9.95 


X= SWARTCHILD & CO. 


“9 World's ——- Watchmakers’ and Jewelers’ Supply House 


87 Washington 5 
BOSTON 8 
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AN IMPORTANT 
MESSAGE FROM 


THE WATCHMAKERS 
OF SWITZERLAND 














Today in every section of the jewelry industry. we are all aware that 
changes are vitally needed... changes that will create orderly and 


profitable distribution and sales of jeweled-lever watches. 


For many months. the Watechmakers of Switzerland have been engaged 
e oO 
in an exhaustive and painstaking process — the gathering of all of the 


essential facts regarding the American watch market. 


The basic facts have been gathered. The interpretation of these facts 


is now being completed. 


Within the next few months. elements of the new action program will 





emerge in the form of new advertising. merchandising, publicity, and 
marketing plans — which will represent the new contribution of the 
Watchmakers of Switzerland to the development of a sound and profit- 


able market for jeweled-lever watches in the United States. 


lt will be a broad plan which will offer opportunities for participation 


that will benefit all facets of the jewelry industry. 


Fine 
a THE WATCHMAKERS OF SWITZERLAND — THE FEDERATION OF makers oF Veiweled-/ere 


Swiss Watches 
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Better Vision. 
Less Fatigue 





with a 


Bausch &Lomb 


LOUPE 


Give yourself an extra margin of better 
vision and comfort. Select your loupes from 
the line that outsells all others combined. 
Sturdy, lightweight, with optical qualities 
unexcelled. There’s a wide selection of B&L 
Loupes to choose from in powers 2X to 18X; 
standard, eyeglass, pivot, combination and 
triple aplanatic, priced from $1.75 to $12.00. 


Write for free folder, 1152. 
Bausch & Lomb Optical Co., 
52037 Bausch Street, 
Rochester 2, New York. 


BAUSCH 6 LOMB 


. 
Mam iD 
5] 

















AMERICAN HOROLOGIST AND JEWELER 


JANU A 








Mj, wz 
iL Lp pee Des Th 
Cy py Ti Sr 
a 


Tf +f FY ayy) 
a. yo ee Cana d f = / 
V/ iq, f ay Mt yt 0 i, 
é jj Y, 


f/ 
Mande 


oe 





MAIL COUPON 
TODAY 


JULES BOREL. &\COMPANY, 1110 GRAND AVENUE, KANSAS CITY, MO. 


C No. 501/1 28 Crowns ‘ 
(1 each yellow or white) 
each of 28 numbers) 


NAME. : px 








ADDRESS. 


city. STATE Ronse 
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U. S. Economy Looks Happy for New Year 


ALES AND PROFITS should be up for all 

levels of American business for both 

the first quarter of the new year and for 

all of 1959, if businessmen’s predictions 

in Dun’s Review and Modern Industry for 
the year ahead come true. 


What the nation’s businessmen are 
thinking can and should affect retail 
jewelry store buying and selling and with 
it the entire watch and jewelry market for 
the coming year. 


Nearly three-quarters of 1,548 business- 
men, who participated in Dun & Brad- 
street’s latest compilation of businessmen’s 
Opinions, were optimistic about their sales 
prospects for January through March of 
this year. A total of 72 percent were look- 
ing forward to year-to-year gains, and only 
4 percent were anticipating declines when 
they were surveyed late in October. 


They expressed more optimism about 
the sales outlook than at any time since 
the fourth quarter survey of 1955. They 
were cheered by many reports that over-all 
business activity was steadily moving up- 
ward from the recession low of last April, 
and even a larger ratio of retailers ex- 
pected year-to-year gains in the first 
quarter of this year than were expecting 
gains at wholesaler and ould 
level. Three months ago the least opti- 
mistic group was the retailers. 


Among manufacturers the number fore- 
seeing increases in sales outnumbered 
those forecasting decreases by 14 to 1. In 
this group 73 percent of the makers of 
durable goods, which would include 
watches and jewelry, forecast higher sales 
than in 1958, and 71 percent of the non- 
durable producers were in accord with the 
optimistic opinion. 

Although the vast majority foresaw 
sales increases, a shade less than half the 
businessmen interviewed expected an in- 
crease in profits. Forty-five percent said 
that profits would remain the same as a 
year ago. Manufacturers of durable goods 
were the most optimistic, however, in ref- 
erence to profit increases. This group also 
expressed interest in increasing its in- 
ventories, and was more prone to expect 


10 


more orders during the first —_ of 
1959 than the non-durable producers. 


Most executives who were surveyed ex- 
pected to hold their selling prices at first- 
quarter 1958 levels, but among whole- 
salers and manufacturers of durables there 
was a group of 24 percent who said they 
were considering hiking prices. 


A total of 81 percent of the business- 
men interviewed said that they would have 
to retain the same size labor forces they 
had at the beginning of 1958. Another 
13 percent expected to have larger pay- 
rolls, and only 6 percent were cutting back. 


In another survey of 109 presidents of 
companies, 94 percent predicted a marked 
improvement of business for the whole 
year of 1959 over that of the year just 
ended. They see 1959 as a year of gath- 
ering momentum and as a year of transi- 
tion to the 1960’s when, barring war, they 
expect a genuine boom. 


Those who hazarded an estimate of 
their sales gains in 1959 anticipated an 
average of 10 to 13 percent increase. They 
also predicted that the year ahead will 
be remarkably free of major financial prob- 
lems, and noted that real net profit gains 
will be made in 1959 largely as a result 
of recession-bred measures including cost 
cutting, increasing efficiency, moderniza- 
tion, tighter secheduling and inventory 
control, and new product development. 


As to the long-term outlook—eight out 
of 10 companies are expecting their total 
sales volume to increase by a median of 
28 percent by 1965, and up to 100 per- 
cent by 1970. These predictions are based 
on long-range sales forecasts of 66 major 
companies which were surveyed. On the 
basis of these forecasts, industry expects 
changes in the population such as fast 
growth of particular age groups, income 
classes, and geographic areas to produce 
an unprecedented market of 193 million 
customers by 1965. 

For the jewelry industry, starting with 
the first quarter of 1959, these various 
predictions can become measures of pet: 
sonal performance in the ever increasing 
competition for new business. 
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: Request this 
display 

'with your first 
refinishing job 


FREE 


2-color 
counter 

or window 
display 

to help you 
sell dial 
refinishing 


w Abc — make more 


‘profit on watch repairs 
...Sell International dial refinishing 


Join the thousands of jewelers who use Interna- 
tional’s dial refinishing service to get more profit 
out of watch repairing. Any dial can be refinished 
exactly as original, or in any style you choose. 
Or, order from America’s most complete selection 
of ready-made dials. 


Bee INTERNATIONAL DIAL CO., INC. 


Gus Te TRE WORD 


- BOX 236 OLD CHELSEA STATION @® NEW YORK 11.N. Y. 









RENATA MASTER 


(TM) 








































The greatest technical advance that 


still costs less than 
vibrating a hairspring 


ONLY 
manufacture of Complete Balances % 95 


has ever been made in the 


each 


Mw RENATA Master FULLY GUARANTEED 


— Renata Master will be 
identified by its 
green plastic cover. 





Available initially 
in six leading calibers: 


AS 5” 976, 1012 
AS 834” 970 f 
AS 1142” 1194 INCA j 
FHF 634”—8” 60 
FHF 634” —8” 120 
ETA 10%” 1080, 1256 
’ — Nivarox hairspring 
4 4 “4 Anti-magnetic 


Rustproof 
Precisely and skillfully preset at the factory for Hermetically sealed at 


the highest degree of accuracy and performance. the factory to preserve 
heel he-ie-belebtel-meper-petae 


With Renata Master, the watch- Renata Master saves the watch- 
maker does not have to do the 
following, since this has already ae ! 
been done at the factory: to prepare regular complete balances 
and avoids forever any possibility of 


maker all the time and effort needed 


1. Take off the hairspring. 


a Sikene tha ‘balance wiuel to damage, breakage or variance in quality 
determine the correct posi- that could result from a multitude of 
tion mark where the _ hair- 
spring stud has to be placed. direct and indirect reasons. All the 

3. Bend the last turn of the watchmaker need do with Renata 


hairspring so that the hair- 
spring stud is in the correct 
position and, has the correct can be certain that he has achieved the 7 
distance from the center of 
the balance wheel. ‘ 
4. Put the hairspring back on his skill and experience. Renata Master 


Master is to put it in the watch and he 
reat-baboetetec tae) Mmm o\-su (-re1ate)elbu-i+t-tuel (<1 Mme) 


the balance wheel so that the makes every watchmaker a master of 
hairspring stud stays at the 


correct position mark. balance assembly repairs. 





Be economical — safe — sure — demand Renata in the Swiss 
factory-sealed plastic container known and used all over 
the world by the best and smartest watchmakers. 
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RENATA 
COMPLETE 
Sy Na NN Olaks 


INCREASE 
PRODUCTION 


INCREASE 
PROFITS 


Hermetically sealed 
in an unbreakable 
plastic container 


475 


ag 
each 


costs less than 
vibrating a 
hairspring 


FULLY GUARANTEED 


KIT = 99 Six of the most popular 

























Nivarox 
hairspring 


anti-magnetic 









lever calibers. Or make 


your own assortment ONLY $995 


Renata manufactures Complete Balances for 743 calibres...the largest selection in the U.S.A., 
available only through authorized Renata distributors 


I istproof 











S f 
™ «€ 3 
f ej j 4 
t ‘ 
a nata ‘quality’ symbolizes the defr, ¢ eperst meed touch, accurate equipment and modern manufac- 
ng and testing techniques that have made it the best-known and most demanded by watchmakers 
a all over the world 
Renata Master and Renata Complete Balances are fully guaranteed and have the following important features: 
= 
1 All Renata Complete Lever Balances always 3 All Renata Complete Balances are electrom 
= » r in. Nivarox hairsprings and are anti-mag cally regulated for an a ita ip Mbasttateta: 
f tic and rustproo! 4 All Renata Complete Balances are manufac 
2 Both. pivots of every Renata balance staff pala with the same scrupulous care to every 
_ ked with a 100 power microscope to fetail of material and workmanship that goes 
in he manufac ng of f{ t r Swi \ 
f sure their perfection in every minute detail into th anufacturing of parts for Swiss watct 
manutacturing 
S the world’s largest manufacturer of complete balances and the leading specialist in their manufactur: 
That 1s why there is more to a Renata Complete Balancé than the eve can see 
r U.S.A. AGENCY — Renata Complete Balances, U.S.A., 11 West 42nd Street, New York 36, N.Y. 
Factory—FRENKENDORF, SWITZERLAND 
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designed for 
close bench work... 


TROMBOLITE © 


From Amplex...the dramatically new Multi-Purpose Lamp 
that balances Incandescent and Fluorescent Light Sources! T 


Trombolite solves your most demanding lighting problem — how to get the right 


kind of light to your work bench! The exclusive blending of incandescent and fluo- B 
rescent light sources — used singly or in combination — produces more light... ai 
better light... for watch-making benches, close or intricate work...all your jewelry re 


needs! Trombolite’s “Glide-Action” arm extends, stays put, tilts or rotates to any 
angle! It’s multi-position reflector head puts light where it’s wanted...directly on 
your working area. In Executive Grey, Sahara Tan, Tropic Green and Decorator 
Blue... with choice of mounting bases. Illustrated Model FSD-200-TDM list, less 
lamps: $25.95. 





Please send me full information on Amplex Trombolite. 


Pedestal Type 
Trombolite 
FS0-200-PED 








Address 








City. 





Zone____ State 


amplex corporation 
Dept. AH, Glen Cove Road, Carle Place, L. |., N. Y. 















Desk Type 
Trombolite 
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AND REMEMBER, YOU DON'T NEED TO 
es OIL OR GREASE YOUR 
BESTFIT 


White-a 
MAINSPRING 


5) (. TN 
= ed J 


\ 
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The precious metals used in the BESTFIT ‘‘WHITE-A-LOY’’ Mainspring contain elements 
which eliminate the need for greasing or oiling even after cleaning. 


BESTFIT ‘‘WHITE-A-LOY’’ Mainsprings are guaranteed against breakage during normal oper- 
ation in the watch, are non-magnetic, never set or lose force, are impervious to acids, have 
rounded edges which will not score the barrel, are coiled in the BESTFIT ‘‘Jiffy-Pak’’, and 
have welded end pieces of the same precious alloy as the spring itself. In addition they 
are available in 230 sizes, the largest variety ever offered by your BESTFIT dealer. 


BESTFIT 

“White-A-Loy” OTHER : Did es thet Re teens at 
MAINSPRI :: Did you ever notice that the barrel arbor 

SPRINGS MAINSPRINGS 23 coil on BESTFIT “WHITE-A-LOY” Mainsprings 
: is exactly in the center of the barrel when 
: it is inserted? This permits the barrel arbor 
: to enter freely without adjusting or bending 
“zi: the center coil of the spring. Distortion from 
*: Stretching and pulling is eliminated. 


’, ime. @ 860 Broadway - New York 3, N. Y. 
SOLD THROUGH MATERIAL SUPPLY HOUSES ONLY 
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MAINSPRINGS 


for Swiss Watches 



















ARE MADE BETTER 


Security Mainsprings are handmade of finest Swedish 
steel .. . cold rolled, heated in charcoal, and tempered 
in animal grease (other methods are cheaper but not 
so effective). After hand polishing, your Security 
Mainsprings are hand finished, oiled and sealed in 
moistureproof aluminum foil. Recognized as the finest 
by watchmakers for over 30 years. 





In The “Card Indexed File Cabinet'’ 
Lifetime metal dividers and self-locking tabs hold envelopes erect, 
no matter how many are in file 


Ge 


¢ Easy to find any 
spring 

* Each drawer holds 
1-350 springs 

e Index card for every 
Security Mainspring 
furnished with each 








cabinet 
No. 21 —I Gross (1 Each of 144 Nos.) Popular Sizes................ $42.60 
No. 21'2—"/2 Gross (1 Each of 72 Nos.) Most Popular Sizes........ 28.10 


No. 242—12 Gross (For American Watches) Popular Sizes...... 28.60 


O, er from Your Vewall P hb 


NY THE NEWALL MFG. CO. encase» 
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ZENITH'’S NEW powerFuL ULTRA 
SONIC MACHINE 


yow! ULTRA SONIC CLEANING 


at a price EVERY WATCHMAKER 
CAN AFFORD 
































OR round 


transducer 


square 


Model Z 101 
COMPACT / 
Generator Size 8''x8''x10'' 





more powerful than machines 
selling for double the price! 


WILL FIT MOST ALL MAKES OF MACHINES 


Spin off after each jar—Keeps your rinse from becoming contaminated — 
Prevents spotting and film. 


CAN BE USED FOR MULTIPLE CLEANING OF WATCHES, BANDS, CASES, 
CLOCK PARTS and JEWELRY. 





























A versatile machine — Unconditionally guaranteed for one year 


will not magnetize parts. 





SEE YOUR MATERIAL JOBBER! 





ILL 





EWELER 


iH 
ENI MFG. & CHEMICAL CORP. 


82 BEEKMAN STREET 






















NEW YORK 38, N.Y. 
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Re-construction brings new life 


SHOWN ABOVE is a reproduction of an original woodcut etching of W. R. Smallwood multiple 




















dial clock as printed in the American Jeweler October, 1892, and the Philadelphia Keystone 
Magazine for October, 1892, as well as many others. 


7 MAY BE, as the Preacher lamented 
centuries ago, nothing new under the 
sun, but the horologist, or anyone else in- 
terested in time, knows that some very 
unique things are constantly being dis- 
covered or re-discovered. 

One such article, a clock produced dur- 
ing the “elegant ’80’s,” recently came to 
light after having been virtually buried 
almost a decade in the cellar of a funeral 
home in Flushing, N. Y. Mr. Wes Hal- 
lett of the 104-year-old firm of Hallett & 
Hallett, Funeral Directors, purchased the 
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clock in 1950 from Mr. C. Edward Landis 
of Newburgh, N. Y., and stored it in the 
basement. 

“IT do not know how Mr. Landis came 
by the clock,” Mr. Hallett said in a letter 
to Clock Manor in Denver, requesting the 
aid of Mr. Orville R. Hagans in restoring 
the clock to its former beauty and ef- 
ficiency. “I do know it is now incomplete 
and needs much to make it function 
again.” 

Mr. Hallett was so right as to the vast 
amount of work that would be required on 
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ABSOLUTE SAFETY 


Just like this transatlantic plane, your 
watch needs a safety shock absorber. 


The balance staff of a watch is delic- 
ate, but KIF FLECTOR makes it 64 
times more resistant. Look ahead wi- 
thout worry by selling the KIF security. 
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Safety device tor 
HIGH-GRADE WATCHES 


The double action KIFZZecta7 not 
only absorbs any shock your watch 
may undergo, but also protects the 
staffs from excessive wear. Its her- 
metical, well dimensioned oil contai- 
ner assures perfect and dust-proof 
oiling of pivots and gives wings to 
your watch. 


safety device 


Try KIF security only once and you 
too will say: 


hi, Aipyergie 


Section of a KIF 


For full technical and sales information, please contact: 


Agents: 


U.S. A.: Mrs. Hedy REYMOND, i. ¢ | a 2173, Grand Central 
Station, NEW YORK 1 
ENGLAND: Mr. W. F, ge 143 anh Gardens, Thirleby 


Road, LONDON 8. 


Deutschland: Herrn Oscar G 


'UNTERT, nn 4, 
VILLINGEN/Schwarzwald. 


CLOCK MANOR restoration 
dial trains, front. 


of Smallwood 


the job. Manufactured by the late Mr. W. 
R. Smallwood of Gowanda, N. Y., the 
fascinating timepiece had lost its entire 
dial train mechanisms . . . not lock, stock, 
and barrel, but cannon pinions, minute 
wheels, minute pinions and the hour 
wheels. All the hands were gone, but the 
clock had been a minor wonder at its ad- 
vent, and newspapers and magazines of 
the day gave it copious publicity with fine 
illustrations. From these pictures it was 
possible to fashion the hands anew. 

Except for the standard dial hands 
which have anchor-shaped heads and are 
crossed in an original design, the dial 
hands were identical, spade-type, and of 
blued steel. The day-of-the-month hand 
and the day-of-the-week hand are the 
crescent stick types, and to permit easy 
reading of the name of the days of the 
week, our illustration shows that Mr. 
Smallwood put a slight knee-bend in the 
hand on that face. 

Heavy brass was used for the dial 
plates; the dial faces are silver plated and 
have deep etched numerals. While the 
numerals in their first appearance seem to 
have been black enamel, or perhaps, niello, 
at some later time it is thought probable 
that the engraved depressions have been 
filled with a black wax. 

Meridian Zero running through Green- 
wich, England, then, as now, was the 
basis upon which standard time through- 
out the known world was determined, and 
neither rhyme nor reason has been found 
to account for the manner in which the 
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inventor positioned geographical sites on 
the dials running clockwise around a larger 
central dial. On the front of the clock, 
the eight smaller dials surround a dial in. 


dicating basic standard time wherever the | 


clock may be stationed. 

One imaginative theory that has been 
advanced concerning Mr. 
choice of Mt. Ararat instead of Green. 


wich as his first position, is that he may 


have considered modern time as beginning 
when Noah counted the days of the 
Dove's journey to and from the Ark. Be 
that as it may, there is no certain number 
of degrees difference between the time in- 
dicated on the various dials. 
should be mentioned that the dials of this 
ingenious clock indicate true sun time, not 
standard time. 





REAR VIEW of restored mechanisms. 


On the reverse of the clock, a similar 
number of dials is found, but here the 
central disc is a polished mirror. Again 
reading clockwise, this multiple-dial clock 
goes from Calcutta, India, to Pekin (Peip- 
ing) in Old China; drops down to Mel- 
bourne,. Australia; skips to the Sandwich 
Islands which you and I call the Hawaiians, 
and streaks eastward across the United 
States, with dials indicating time in San 
Francisco, Denver and St. Louis. Why 
Denver, a 25-year-old village at the time, 
was considered of sufficient importance to 
be included in the list of dial-worthy 
points, Mr. Smallwood left no hint. 

Perhaps this leading citizen of Gowanda 
was too busy. His fellow-townsmen, and 
their prototypes in many other cities read 
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We’ve never had such low prices on completely | 
packaged, guaranteed waterproof Croton watches! 


(Left) The Sportslady—Guaranteed waterproof* 
17-jewel Fleurier 400 Swiss movement, Swiss case, 
sweep second hand, radium dial, lapped chrome 
plate bezel, steel back, anti-magnetic, with guaran- 
teed unbreakable balance staff and mainspring, 
shock-resistant Incabloc. $13.90 ea. ($24.95 resale) 


(Right) The Sportsman—Guaranteed waterproof* 
l7-jewel 1194 A.S. Swiss movement, Swiss case, 
sweep second hand, radium dial, lapped chrome 
plate bezel, steel back, anti-magnetic, with guaran- 
teed unbreakable balance staff and mainspring, 
shock-resistant Incabloc. $12.90 ea. (24.95 resale) 


These Croton watches come complete—unlike 
watches advertised as 1194 A.S. and Fleurier 400 
by other companies. Complete with 1-year guaran- 
tee certificate, box and carton, strap. Place your 


order now! *Providing case unopened, crystal intact 


CROTON WATCH COMPANY 




















CROTON WATCH CO. : AH-1 
404 Fourth Avenue, New York 16, N. Y. 

| Please send me the following Croton watches. 
: Sportslady (left).-Sportsman (right) 
| 

| Name 

| (PLEASE PRINT) 

Store Name 

| Address 

| 

City Zone State_ 
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awe-struck descriptions of the fabulous 
eight-day, 16-dial clock and its inventor, 
the superintendent of the Gowanda fire 
system. Not content with a main strike, 
quarter strike, and a cuckoo arrangement, 
Mr. Smallwood had added a special con- 
trivance, an automatic fire-alarm tester. 


In the large illustration, this attachment 
is shown at the right where it is attached 
to the main strike. It was also connected 
to the public fire alarm system, and each 
day, precisely at noon, the movement re- 
leased an alarm signal which rang five 
times to denote that all was well. The 
striking trains consist of four bells and a 
gong. 

When Mr. Smallwood completed his 
clock on Sept. 1, 1885, he had spent two 
whole years in the making. The material 
used in its construction was principally 
brass, but some Norway iron, cast iron 
and steel were also used. Nearly all the 
parts were plated with nickel, gold or sil- 
ver. An intertwined S W of heavily silver 
plated brass mounted on a nickel arc sur- 
mounted the whole. All the special tools 
required in the project were made by the 
inventor himself, and with the exception 
of the nickel-plating of the frame and the 
engraving, states the “American Jeweler,” 
October, 1892, all the work was done 
by him. While his signature near the 
base, seems a bit flamboyant for modern 
taste, it is only fair that he should want 


viewers to know what he had accom- 
plished by his own efforts. 
“A marvelous horological curiosity’’ 


was one of the mildest of contemporary 
tributes to this unique clock. It was 34 
inches long, 32 inches high, 131/, inches 


Bulova dividend follows 
earlier prediction rae 


HEN THE BOARD OF DIRECTORS of 
Bulova Watch Company recently 
declared a regular quarterly dividend of 
15 cents per share payable in January of 
this year (1959) the action continued an 
unbroken record of 21 years of quarterly 
dividends. 
“In spite of the poorest first quarter in 
many, many years,” stated Gen. Omar 
Bradley, chairman, “the volume for this 
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front to back and the movement weighed 
156 pounds. It was powered by three 
weights aggregating 256 pounds, about 
half the weight usually required, a saving 
attributed to the use of a double cord. 


More than 4,500 teeth can be counted 
among the various gear wheels, the largest 
of which, 9.1 inches in diameter, has 180 
teeth. The smallest wheel, 14 inch in 
diameter, has only a single tooth. Total 
number of gear wheels and pinions is 115, 

Steel cables 3/16 inch in diameter and 
24 feet long, carry the weights. The 
pendulum, made of red cedar, is 57 inches 
long, bears a six-pound, adjustable ball, 
and oscillates 54 times per minute. The 
weights fall about eight feet in seven days, 

Four distinct trains are included in the 
works, i.e., the main strike, quarter strike, 
running train and the fire alarm-test train. 
The running train is provided with a pin 
escapement. The cuckoo attachment, gives 
a melodious tone to the main strike. The 
arm of the mainstrike fly is of cut brass 
two feet long and has polished cedar cams, 
To prevent dust from entering the oil 
holes, the main boxes or bearings are pro- 
vided with imitation oil cups. The main 
barrels are 41/, inches long inside the 
ratchets and 4 inches in diameter. Original- 
ly the entire movement, beautifully fin- 
ished, was covered with a glass case so that 
every portion of the working parts was 
plainly visible. 













Editor's Note—As we go to press, Mr. 
Landis wires that he bought the clock in ques- 
tion from an antique dealer who had pur- 
chased it from Mr. Smallwood's daughter who 
lived upstate New York. We take this means 
of thanking Mr. Landis for his time and trouble. 


We 


fact 
and 


CHR 
fiscal year ending March, 1959, should aie 
not be far from that ending March, 1958. § stry 

John H. Ballard, president, noted that 
the firm’s current advertising campaign, 
the most comprehensive in the industry's 
history, is already showing strong signs qj! 
of influencing the profitable sale of Bulova 
products by the 18,000 authorized Bulova 
jewelers, keeping pace with previous | 
autumn business. 
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F  igawen TO THE FINEST exhibition of 
gems to be seen anywhere in the 
United States, Mr. Harry Winston, world- 
famous diamond merchant of New York, 
has recently presented the Smithsonian In- 
stitution in Washington, D. C., with the 
legendary Hope Diamond, largest and 
most notable of all blue diamonds in the 
world. This rare gem will be displayed 
in the Hall of Gems and Minerals in the 
Natural History Building on the Insti- 
tution grounds. A central case, especially 
built with all safety devices for maximum 
protection, will hold the 441/,-carat jewel. 

With the acquisition of the Hope Dia- 
mond, the Smithsonian display becomes 
one of the most outstanding in the world, 
since the Hope ranks in importance with 
other stones such as the Kohinoor, Orloff. 
Cullinan, and Regent found only in the 
Crown Jewels of Europe. Because of its 
long, dramatic and often tragic history and 
its deep blue color, the Hope is possibly 
the best known diamond in the whole 
world. 

Legends attached to the Hope date back 
many hundreds of years. Although its 
early history is largely unknown, specula- 


Winston gives ‘Hope’ diamond 
to Smithsonian Institute 


tion ties the Hope to the famous ‘French 
Blue,” once the eye of an idol in India, 
and in the mid-1600’s a part of the Royal 
Jewels of France. Nothing more was heard 
of the big stone from that time until 1830, 
when David Eliason, a noted gem dealer, 
sold it to Henry Thomas Hope, an Irish 
squire and banker, whereupon it became 
known as the ‘Hope Diamond.” 

The stone was shown at the London Ex- 
position in 1851 and was sold in 1867, 
along with other gems from the Hope 
collection. Purchased by the Sultan Habib 
Rey in 1908, it was again placed on the 
market following the Turkish revolt and 
was bought by the late Edward B. Mc- 
Lean in 1911 as a gift for his wife, the 
late Mrs. Evalyn Walsh McLean, daughter 
of a Colorado mining magnate. Mr. Win- 
ston became the owner of the gorgeous 
gem after Mrs. McLean died in 1949. 

It is Mr. Winston's hope, in making the 
generous donation to the Smithsonian per- 
manent display of gems, that the Insti- 
tute’s Hall of Gems will house a National 
collection rivaling in historic background 
and artistic quality the great Crown Jewels 
of other nations. 


New ‘Everlight’ recharges without opening case 


HE NEW Rosot “EVERLIGHT” wrist- 

watch, which offers its wearer the 
unique convenience of a built-in flash 
light in addition to precision jeweled- 
lever watch performance, has been an- 
nounced by Robot Time, Inc., 580 Fifth 
Avenue, New York City, exclusive United 


States distributors of this Swiss-made 
time-piece. 
“This mew watch gives the retail 


jeweler a real tool with which to rebuild 
traffic in his store, “Lou Silverman, presi- 
dent of Robot Time, declared. 

“We are delighted that shipments — 
although limited — have arrived. We 
know that the retailer who is looking for 
a product that is as new as tomorrow will 
find the answer in the ‘Everlight’.” 

Each 17-jeweled ‘Everlight’ is individ- 
ually packaged in a Swiss-designed and 
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produced presentation case, created for 
simple display and handling. 
Outstanding technical features of the 
“Everlight” include recharging of the 
power supply for the light. A coin-sized 
power accumulator set into the back of 
the case furnishes 1.1 volts of electricity, 
a sufficient amount to feed power to the 
oval-shaped microscopic-sized bulb (set 
through the dial above the 12’) for ap- 
proximately 10 hours of use. As soon as 
the light begins to fail, the accumulator is 
recharged by the wearer from an ordinary 
flashight battery, without the need of 
Opening the case or disassembling. 
Robot recommends the “Everlight” for 
travellers and car drivers, theatre-goers, 


sportsmen, and general after-dark usage. § 


Available in all steel and in 20-micron 
gold-filled cases, it retails at $75. 
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| the finest HIGH DOME round plastic crystal you can buy 
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Genuine High Round Plastic Crystals 



































the Look at these Unique Features 
sized A. Stronger: reinforced at points of greatest stress 
k of B. High: without bulkiness €. Tight waterproof fit 
icity, BD. Individually packaged in standard “% sizes from 
» the 12.2 through size 35, at your regular material 
(set wholesaler 
[ ap- ORDER THIS SPECIAL ASSORTMENT TODAY 
nm as , . 
or is American Perfit Crystal Corp., 653 11th Ave., New York 26, W. Y. ‘ 
4 ‘ Send me: % dozen each 48 most popular sizes APC Plastic crystals (one 
inary gross) in a convenient Handy Case for: only $17.00. Ky 
1 of 
NAME 
, American Perfit Crystal STREET. 
for CORPORATION city STATE 
JOCTS, 653 11th Avenue, New York 36, N. Y. * Phone: Circle 6-8292 
sage. 
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Advice to consider on becoming 
a watchmaker 
A.W.: I am considering to become a 
watchmaker for my livelihood, but have 
been advised to take up some other 
profession, as watchmaking today does 
not pay. Remuneration is poor in com- 
parison to some other trades especially 
in the building and some of the elec- 
tronic work going on. Would you with 
vour experience express your opinion 
as to what future a young man would 
have as a watchmaker? 
Answer: Well, to give you advice as to 
your future depends entirely up to your- 
self. I have been at the trade for many 
years, and in all my experience I have 
found that a fine mechanic is always wel- 
come in any shop. With the many fine 
and complicated watches on the market 
today, it does require a skilled and ex- 
perienced man to turn out the work, and 
hold it up to factory standards. 
While much of the material required 
to repair our modern watches is ob- 
tainable, there are still many millions 











This First Column of the Year, 


Janus-like 


Looks both forward and backward as Mr. Samelius and American 
Horologist and Jeweler begin their 26th year together 


of watches in service for which parts 
must be made by hand. Again there are 
many watches that are keepsakes, with 
sentimental value to the owner, who is 
perfectly willing to pay a fair or any price 
if he can find a capable workman and 
that workman can be you. 

If you attend a well known school, 
and stay for about two years you will 
acquire the skill and knowledge to make 
any part of the watch. To clean and tre- 
place ready made material can be learned 
in a few months. I regret to say we have 
plenty of such men in our trade today 
and in many cases they do more harm 
to a watch than good, not intentionally, 
but for the want of skill and understand- 
ing as to what really makes a fine watch 
keep time. 

If you decide to take up our profession, 
go into it with all your heart, and don’t 
feel satisfied until you have mastered 
every phase of what makes a fine time- 
piece keep time. I can assure you that 
with that background you will find a wel- 
come in any large shop, or store that is 
interested in fine work, and the pay will 
be according to your ability. 

You mentioned electronics. If you make 
a few inquiries you will find that a watch- 
maker is also welcome in such work. He 
has the ability and touch to make or re- 
pair the many electronic instruments of 
today, so there is a field for a good me- 
chanic. 
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Completely automatic watch cleaning 
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plus individually-controlled time cycles 
on as 2 
in every cleaning stage! 
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are @ NEW L&R Vari-Matic! —Now, for the first time, an L&R Automatic Watch 
ith Cleaning Machine that enables the watchmaker to individually control the time 
1 cycles in each stage of cleaning, rinsing and drying—with just the touch of a finger! 

1S In beautiful pastel green. $374.50 
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nd ® L&R Ultrasonic Unit—America’s best-selling ultrasonic system provides the 

finest full-time combination of mechanical and ultrasonic cleaning—at a price you 

I want to pay. Available in handsome green. $290.00 
01, 
vill @ New L&R Tankontrol!—With the turn of a knob this new unit switches ultra- 
ike sonic power to either the L&R Watch Cleaning Machine or the L&R Transducerized 
e WON $16.50 

e- 
ied “+ @ L&R Transducerized Tank & Cover—For the ultrasonic cleaning of clocks 
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If you wish you can open up a sho 
of your own, with very little outlay. All 
you will require is a sign, bench, and a 
counter in front of your bench, and there 
are many opportunities today in our fast 
growing population. New business cen- 
ters are growing up in most any part of 
these United States, and working condi- 
tions are very good. 

If you take up watch making, you will 
have a nice warm shop during winter, 
and in the summer time, your shop will 
be air conditioned, and you will be work- 
ing 52 weeks through the year. A far cry 
from the outside worker, where weather 
and strikes, or shortage of material is 
continually a hazard to assurance of steady 
work. Now for yourself, you must be me- 
chanically inclined, have good sight, plen- 
ty of patience, and not of a nervous na- 
ture, and don’t expect to hold the best 
position in town immediately after leav- 
ing school. The well paying and steady 
job will come as you acquire experience 
and speed, and as you become more valu- 
able to your employer. And, I believe you 
will find more aged watchmakers work- 
ing than aged workmen in any other 
trade. From here on the decision is yours. 


Looking for an easy way to get by 


W.L.P.: Among the repair work here, 
I occasionally run across a watch where 
the winding slips because the lower 
bearing in plate is worn, allowing too 
much freedom for the stem. Sometimes 
I overcome the trouble by fitting an 
extra large stem, but then again the 
extra stem does not always do the trick, 
and I have to send the watch to a trade 
shop for repairs or to have a special 
stem made to order and this takes time 
and money. Would it be permissible to 
fill in the worn bearing with babbit or 
solder, and then trim out to accommo- 
date the old stem or have you any sug- 
gestion as to how a person can repair 
such a job? Would hard solder do the 
trick? 


Answer: This is a question that appears 
about every so often, or pardon the phrase, 
with every crop of young watchmakers 
looking for some easy way to get by. And 
as you say you have to send the watch 
to a trade shop to have a special stem 
made to order. I take it that you do not 
have a lathe, or perhaps have not aquired 
the skill of turning. 

In a case where the oversize stem will 
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not fill the worn bearings it naturally is 
best to make a special stem. But then some 
workmen do put in a liner; in other 
words, fill the worn bearing with a bush- 
ing by soft soldering or sweating it to 
place. Then with small files they dress 
off the surplus stock and cut a new de- 
pression just deep enough to support the 
old stem. This sounds simple, ut you 
will find it takes care and time to make 
a good job. 

Under no condition, attempt to fill the 
bearing with hard solder. The heat re- 
quired would burn the plating and warp 
the plate, and babbit metal is too soft and 
would not hold up. 

Some men have suggested to drill and 
tap a hole through the bearing, and then 
run a screw through allowing a short 
amount to extend up over the bearing sur- 
face, and in that way support the stem, 
however this column does not recommend 
such work. In fact when a plate is so 
badly worn it pays to substitute a new 
plate if possible. You will find that Swiss 
plates and bridges are interchangeable 
without any trouble or special work to 
make the change. Then you will have a 
first-class job, and a satisfied customer. 


Help needed, clockwise 


S.K.B.: I am new at the trade and after 
a course of watchmaking at one of our 
schools, I took this position. I am get- 
ting along fairly well with the watch 
work, but when it comes to repairing 
clocks, I am at sea to tell just what to 
look for. We did not receive any instruc- 
tions about clock work and now what 
few clocks I have attempted to make 
run, just refuse to run for any length 
of time. Some will only run for a few 
minutes, while others will run for a few 
hours, up to a few days. But none of 
these will or have run for the full 8 
days. Can you offer any suggestions 
where I may find the troubles for stop- 
page? I will surely appreciate your help. 


Answer: I can realize your position, and 
no doubt, your employer and the public 
feel that if you can repair a watch, it 
would be a simple job to repair a clock. 
They take it for granted that you can and 
consequently you find yourself wrestling a 
clock, and you don’t know the proper 
holds, and the clock gets you down. 

I believe there are more troubles and 
reasons for a clock stopping than you will 
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sur- VIGOR-BERGEON POISING TOOL 
= Sturdy, rigid with a fine satin finish. The jaws are 
end lined with extra hard frictionless rubies. Two legs are 

so adjustable. The sensitive spirit level can be removed :: 
1eW and placed across the jaws or anywhere on the tool:: 
viss for extra sensitive poising. 3 
rr #PT-150A—Complete with felt lined 

- leatherette case....£a. $15.95 
ea 3: 
[ter BERGEON TOOL FOR REMOVING 
mee ROLLERS & STAFFS 
itch ‘Complete with 3 staff removing punches, one center- 
‘ing ing punch and three punches to support arm of bal- 
t to ance wheel. On Wooden base with directions for use. 
hat I  steicctincctctencnennreseill Comp. $22.50 
ake 
eth 
few 
few 
. of BERGEON REVOLVING SCREWDRIVER _.| 
l 8 STAND 
jons 
top- Made of heavy chromed steel so that it cannot slip 
elp. slide or tip. The stand has 10 spaces for a complete 

variety of screwdrivers from size .50 to 3.00 m/m 

and and a tube of blades for each. 
blic #3044 A—Stand with screwdrivers 
5 z and blades .......... Comp. $33.25: 
Fo : #3044 —Stand only ................ Ea. 17.75" 
1g a 
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find in a watch, so to pinpoint the trou- 
ble, I can only make suggestions where 
you may find troubles. 

Let us start at the main wheel. Did 
you remove and clean the mainspring, and 
examine the main wheel for worn teeth? 
On old clocks this is a common fault. Are 
the winding arbor bearings polished, and 
are the bearings worn? How about the 
intermediate wheel? Quite often we find 
some bent pinion leaves or a bent pivot 
or a damaged tooth or the wheel out of 
flat, or the center arbor might be bent, so 
that the hour wheel tube rubs the dial 
hole. Or there is no end shake for 
hour wheel, so that the hour hand and 
minute hands bind and stop the clock. 
For the rest of the train look for excessive 
side shake or worn pivot holes, or rough 
and bent pivots. If you bush any holes, 
be careful to retain the original center 
distances. It is very easy when putting in 
a bushing to get it off center, and create 
trouble with the depthings. 

Then you must be careful to see that 
the side shakes for pallet arbor pivots 
and escape wheel pivots are close. If 
these pivots have excessive side shakes 
much of the power will be lost. 

You must now examine the escapement. 
If the verge shows wear or has grooves, 
regrind and polish the impulse faces. 
Sometimes the verge is supported by a 
short post. If you find considerable side 
shake, put in a larger post, and if you 
have a recoil escapement, set it up just 
as close as possible in order to get all 
the impulses, and pendulum point of con- 
tact with lever crotches, the pendulum 
rod must swing through the center of 
crotch without binding, but it must have 

- a close fit to prevent lost motion. Perhaps 
the suspension spring has been shortened 
sometime, so that it is too stiff, and will 
stop the clock after a few hours or days 
after the clock has been wound. It pays 
to put in a new wire and flexible suspen- 
pension spring or a complete new suspen- 
sion rod. A loose lever where it is fas- 
tened to the verge can be a source of 
trouble. 

If a pendulum is out of beat, the 
clock may run for a few minutes or hours, 
but eventually it will stop. If the pen- 

dulum wobbles, it is an indication that 
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the suspension spring is twisted and dam 
aged, or it could be that it is not fitting 
the point of attachment properly. Th« 
suspension spring must be well, and even 
ly supported in its hangar, and then see 
that there is friction enough on the cen- 
ter arbor and pinion to carry the hands. 

Also, after setting the movement in 
case, see that the pendulum swings free 
in crotch, and adjust the clock for beat 
on a level bench. As a rule the owner 
expects the clock to run if placed on a 
level shelf. I feel pretty safe saying if you 
check over some of these suggestions you 
will find your troubles. 

Clock work, like watch work, requires 
a lot of practice before you can locate the 
troubles, and make clock repairing an en- 
joyable occupation. You should provide 
yourself with an extra bench for clock 
work, and not try to do watch work and 
clock work on the same bench, as much 
time is lost when working on one bench, 
getting ready to repair and clean the 
clock and cleaning the bench to go back 
to watch work. 


To oil balance hole jewels 


W.P.; The watch oilers we buy seem to 
be too large on the end, and carry too 
much oil for the balance hole jewels in 
our small bracelet watches. I have tried 
to make small oilers but have had poor 
luck. It seems that no matter how 
much I polish the point, the oil will 
creep up on the oiler instead of dropping 
into the jewel hole. What am I doing 
wrong, and what is the trick to make 
the oil drop off the end, when coming 
in contact with the jewel? 


Answer: From your explanation, I am in- 
clined to think when you reduce the end 
of the oiler and leave a point, the file 
marks, or lines, run around the wire, 
have a tendency to prevent the oil from 
running down and off the end. A good 
way to make a small oiler, is to reduce 
the end of wire to a size a trifle smaller 
than the pivot hole—then carefully flat- 
ten the tip, or in other words, spread the 
tip. Then with a fine file, or a carbon 
slip, shape the end to spear shape. 
Here is where the trick is: 


Run the file lengthwise with the metal, 
not crosswise. It makes a big difference 
in how the oiler will pick up oil, and de- 
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William Braunschweiger, John B. Gravina, H. Prosser Kurt Hutterer, 
Braunschweiger Bros. Rego Jewelers pore K. & H. Watch Co. 
t 
Newark Rego Park past tattad Bronx 


We're glad we kept our old 
mechanical watch cleaner... 
and attached a HERMES-SONIC 
---result-—NO COMEBACKS 


HERMES — SONIC 
is the best because 


it is the only unit with 


true high frequency 


Only 
HERMES-SONIC 
has 


HERMES-SONIC 


Gentlemen, 


| want to test the HERMES-SONIC 
a | CLEANING ATTACHMENT at my 
e 2 Ultrasonic jars bench WITHOUT OBLIGATION. 


e Focused side transducers My mechanical cleaner i 
; MAKE AND MODEL 


e FCC approval 


§ Name——_____ 


Charo Mm atcMmali Mel hicliilchila em roley 
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13-19 University Place, New York 3,N.V.c3 








SALE! USED WATCHMAKERS' 
LATHES—Only $35.00 Each 


W.W. style. vy watchmaker needs a a 

lathe for home or hobby shop. This is y oppor- 

tunity to get a good used lat! e for vers little cost. 

Order on epproval—test it—make certain you like 

it—or return it for refund or full credit. Every 

item purchased from us carries the same guar- 
antee. 


beavis Used lathe motor and rheostat 
- each $14.00 





“Used movements— 
all complete and in good condition: 
() A—Late model W.P. movements..5 for $5.00 
[ B—Asstd. 12, 16, 18 size 7-15J pocket 








movements. —Elgin, Waltham, wy 4 

den, Ill. 5 for 5.00 
OO C—1 ea., Elgin 12, 16, 18 size fs 15J 

pocket mov: 3-for 5.00 
O D—1 ea. Waltham a3, i6, 3 size 

7-155 pocket movements.............. 3 for 5.00 


OE—Men’s modern 7-15J dress 
watches, complete, in cases........ 3 for 5.00 

(1) F—Late model Automatic movements, 
asstd., all different. 3 for 5.00 

0 G—oO "and 3/0 Elgin, Waltham, by 15) 
movements for 5.00 

OO H—10 assorted Swiss pocket aa 
ments 10 for 5.00 

OC) I—Practice movements, outstanding 
selection; need repair. Asstd.....10 for 5.00 
0 J—Assorted pin-lever movements, 
used 12 for 5.00 

Oo K~ Late model Automatic movements, 
complete with = aint aaseantiimwsand 2 for 5.00 


Pacific Jewelers. ‘Supply Co. 


424 8. Broadway, Los Angeles 13, Calif. 


Nordman & Aurich 


657 Mission St., San Francisco 5, Calif 
Try us for any hard-to-get part. We stock all 
genuine American and Swiss materials. 























WATCH REPAIRMEN 


Give your repairs the EXTRA best— 
A ROYAL DIAL 
Our speedy service will amaze you 
Our ability to please is backed by over 
30 years of quality experience 
Our postpaid envelopes will save you 
2 money 
‘Our fair, simplified price list will 
please you 
A trial dial will convince you! 
ROYAL DIAL REFINISHING CO. 
10 South Union St. Bay Shore, L. I., N. Y. 





























— SUPER BMS SERVICE — 


Original hard-to-get parts suppliers 


Wheels, pinions, staffs, for watches and 
clocks, fitted and made. Cylinder platforms - 
overhauled, any size. New or Used Move- 


ments. "Like new" railroad watches. 
PARTS FOR AMERICAN CLOCKS 
Used parts for Hampden, Howard, end. 
Illinois, Ansonia, New Haven, Wa’ etc. 


Send for Our Newest Complete Brochure 


of New and Used Watch Bargains 
WATERPROOF ASSEMBL-KITS 


Bonded Messenger Service 


Box #1 Pleasantville, N. Y. 
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liver it, when oiler touches the jewel. You 
can make the oiler from steel wire. Many 
recommend brass or gold wire, claiming 
that steel wire will scratch the jewel sur- 
face. The chance of scratching the jewel 
is almost impossible, as the wire is so deli- 
cate that enough pressure cannot be ap- 
plied to the jewel to do any harm. 


Correct positioning of calipers 


B.T.: When truing a balance in the caili- 
pers how far away from the rim should 
the pointer of the calipers be set to get 
best results? 


Answer: The pointer or truing bar should 
be set as close as possible to the balance 
rim, but without touching. The truth of 
the balance is then gauged by the increase 
or decrease of the light that shows be- 
tween the truing bar and the rim as the 
balance is slowly rotated against the white 
background of the board-paper. The closer 
the truing bar is set to the balance rim 
the more accurate the results obtainable 
will be, but it must not touch. 

When truing the balance close up on 
caliper to secure the pivots from damage. 
When bending the rims or arms of wheel, 
always true the wheel if in flat, before tru- 
ing it in the round. True the wheel with 
the least number of bends. Too much 
bending will harden the rims until the 
rims will not respond to temperature 
changes, and at the same time if one rim 
responds to temperature more than the 
opposite rim, the balance will become out 
of poise, thus affecting the position rates. 


Rule for diametral pitch 


J.B.C.: Please let me have the rules on 
how to find the size of wheels and pin- 
ions in running trains of watches and 
clocks. I had a running train of a clock, 
the distance from center of drive wheel 
to center of first pinion, thirty-five mm. 
Drive wheel has 112 teeth and first pin 
has 14 leaves. Please let me know how 
to get primitive diameter, also full di- 
ameter of both wheel and pinion. 


Answer: The rule may be stated thus: 
Multiply the distance of centers by 2, and 
divide the result by the sum of the num- 
bers of the wheel teeth and the pinion 
leaves. The resulting quotient will be the 
“diametral pitch.” 

Multiply the latter by the number of 
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teeth in the wheel; the result will be 
the “pitch diameter” of the wheel, some- 
times called the ‘‘primitive” diameter. To 
find the full diameter (the outside diame- 
ter of the finished wheel), add to the 
pitch diameter the “addenda,” which is 
found for the wheel by multiplying the 
diametral pitch (not the pitch diameter) 
by 2.5. 

The pitch diameter of the pinion is 
found by multiplying the diametral pitch 
by the number of leaves in the pinion. 
The full diameter of the pinion is found 
by adding to its pitch diameter the ad- 
denda found by multiplying the diametral 
pitch by 1.25. 


The work may be proved by adding the 
pitch diameters of wheel and pinion and 
dividing the sum by 2, the result will be 
equal to the distance of centers. To be 
sure, unless you have carried the calcula- 
tions out to the fullest numbers of deci- 
mal places, the proof-result will be slightly 
less than the distance of centers. 

Using the rules stated above, the wheel 
and pinion you have will be found to 
be as follows: 


112 teeth, wheel + 14 leaves, pinion — 
126 sum of teeth and leaves 

2x 35 mm. (distance of centers) 
= 70 mm: 

70 —- 126 = .55 mm. diametral pitch 

112 x .555 = 62.16 mm. pitch | 
wheel 

62.16 + 1.387 (addenda) = 
Full diameter, wheel 

14 x .555 — 7.77 mm. Pitch diameter, 
pinion 

7.77 + .693 (addenda) — 8.463 mm. 
Full diameter, pinion. 


63.457 mm. 


How to fit new balance staff 


E.B.K.: I have an Elgin watch with a pe- 
culiar balance wheel. It has no regula- 
tor, and a plain hairspring. Can you 
tell me how to go about fitting a new 
balance staff and hairspring? 


Answer: The best answer this column can 
offer is to quote the answer from a re- 
cent service manual issued by the Elgin 
National Watch Co.: 

CLEANING: a) Remove complete bal- 
ance assembly. b) Clean assembly, com- 
plete, by hand, without any disassembly 
(to avoid possibility of damage). c) Re- 
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You thought they were extinct, 
but here they are! 


S. £ 
Sy AL NEW % 
STPOCKET WATCH CASES” 


A SPECIAL PURCHASE! 
Quantity Wanted Price, Each 


0 18S Yel. Gold-Filled Hunting Cases $12.00 
(J 16S Yel. Gold-Filled Hunting Cases 10.00 
1 12S Yel. Gold-Filled Hunting Cases 

(C0 12x6 Yel. Gold-Filled Hunting Cases 

(1 12S 14K Yel. Gold-Filled O.F, Cases 

(J 128 14K White Gold-Filled O.F. Cases 
(2 16S 14K White Gold-Filled O.F. Cases 
(J 16S Yel. Gold-Filled O.F., 20 & 25 Yrs. 
(128 Yel. O. F. Scepter... ? 

0 12S White O. F. Scepter. 

0 128 Yel. Gold-Filled O.F., 20 Yr... 

(CF 12S 2-Tone White & Green 14K G-F, O.F. 
(0 OS Yel. Gold-Filled Hunting, 20 yr. d 
0) OS Yel. Gold-Filled — a wes. 
0 OS Yel. Gold-Filled O.F. 


Worth repeating: Above cases are all new. We 
can supply used movements, from 7 to 21 J, 
to fit. 


Pacific Jewelers Supply Co. 


424 S. Broadway, Los Angeles 13, Calif. 


Nordman & Aurich 


657 Mission St., San Francisco 5, Calif. 


YOU'LL WANT... =-—. 
YOU'LL NEED.... 
this new 
36 page 
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Manual 
he Care and Use of 


STAKING TOOLS 


Punches, Stumps and all Attachments 
It helps you use your Staking Tool 
EFFICIENTLY and ECONOMICALLY 


It is the only complete treatise devoted 
to Staking Tools and it is invaluable to 
EVERY watchmaker—experienced as 
- well as beginners. 
This book also contains a complete 
listing of all K & D watchmakers tools. 


Only 50c; order from your 
material supply house. 


HAMMEL, RIGLANDER & CO., INC. NEW YORK 16, N. Y 


Exclusive Wholesale Distributors 





CRYSTAL 
INSERTING 


FOR ALL 
COMPLEX 
WATERPROOF 
CRYSTALS 


<eF 


Specially designed to fit 
complex waterproof cry 
tals quickly and effort 
lessly. Also available with 
out pliers for $14.95 


UNSURPASSED ACCURACY 


WATERPROOF 
CRYSTALS 


Flectra 


COMPLEX 


... produced in ac- 
cordance with original Sf 


factory specifications 
to fit waterproof 
watches with specially 
constructed and un. 


=>) 
usual bezelsandcases, <= 


such as: 


Benrus Elgin Hamilton 
Bulova Gotham Medana 
Croton Gruen Omega 


No. CX2—Trial Ass’t.—36 sizes $11.95 
No. CX1—2 drawer steel cabinet, 88 best 
sizes $29.95 
No. CX —2 drawer steel cabinet, 181 

sizes $54.95 








PRODUCT OF 


ELECTRO-SEAL WATCH CRYSTAL CO. 


New York _ N.Y 











place assembly in movement, making sure 
that stud is back in its original position. 

Note: If cleaning is done properly, no 
hairspring centering or correction, and lit- 
tle or no timing regulation will be nec- 
cessary. 

18.5 SERVICE: Service of the Dura- 
Balance assembly should be confined to 
regulating and cleaning as described above. 
Other service of the DuraBalance assem- 
bly will be provided by the Elgin Na- 
tional Watch Co. Return the complete 
watch, addressing the package to: ‘Dura- 
Balance Supervisor, Service Department, 
Elgin National Watch Co., Elgin, Illinois. 
In order to insure prompt service, it is 
imperative that your shipment be ad- 
dressed as specified. In return for your 
cooperation, Elgin will perform the re- 
quired servicing of the DuraBalance As- 
sembly, no charge on a prompt exchange 
basis. Note: This offer applies only to 
models with the DuraBalance Assembly, 
and expired Dec. 31, 1958. 


Describing an early Roskopf watch 


C.K.B.: Among a box of junk watches, 
I found a large open face nickel watch. 
It has a one way wind, as the stem does 
not reverse like our regular watches. 
And the hands must be set by one’s fin- 
gers, as there is no other way to set 
the hands. It has lever escapement with 
pins for pallet stones, and it has a large 
solid rim balance with a flat hairspring. 
On the dial is stamped and also in the 
case, the name Roskopf. 


Can you give me any information how 
old the watch might be, and has it any 
value as a collectors item? 


And another request, are there any 
books published that give information 
about old watches and watch makers? 
Will be looking for the next issue for 
this information. 


Answer: You have one of the early suc- 
cessful cheap watches, selling at 20 francs, 
or about $5 in the 1800’s. It was put on 
the market by Geo. Fredic Roskopf, born 
1810, died 1889. He was a German natu- 
ralized Swiss and an eminent watchmaker. 

It was in 1868 when he introduced this 
model watch. He later improved this 
model, introducing the regular winding 
and (setting mechanism) similar to our 
later pocket watches. 

You can procure from the American 
Horologist and Jeweler book department, 
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a book by G. H. Baillie ‘“Watchmakers 
and Clockmakers of the World,” No. 
B-172, $7.50. This book lists some 35,000 
watchmakers and clockmakers with their 
achievements, but it does not put any 
price on antique watches or clocks. An 
ad in this magazine for bids on your 
timepiece might bring advantageous re- 
sults. 


On setting a sundial 


F.D.R.: Can you tell how the sundial 
is regulated? I am told that a sundial 
is no good unless it is made for the posi- 
tion it occupies. 


Answer: The gnomon or triangular shape 
which casts the shadow, should have the 
same angle as the latitude of the ~~ 
where it is to stand. In other words, if 
your latitude is 43° 27” north, that is 
the angle which your centerpiece on your 
dial should have. The idea is that when 
set in position the upper edge of the 
triangle should point directly to the north 
pole, or in other words, the star Polaris. 

You will also want an equation table, as 
the shadow cast by the sun will agree 
with clock time only on four days of the 
year, and at all other times may be as far 
away as 16 minutes fast or slow. You can 
find such a table in any encyclopedia in 
your public library. It is called the ‘‘Equa- 
tion of time.” 

The average height of dial from the 
ground may be from 36 to 40 inches. 


Explaining ‘epilame’ preparation 


W.S.: Please explain “epilame” process 
now sometimes used in oiling watches, 
giving details of the operation and its 
benefits. Is the process being used in 
this country to any great extent? 


Answer: The sole purpose of ‘‘epilame” 
is to keep watch oil where it is wanted 
and prevent it spreading, as it is inclined 
to do especially in small watches. It is 
a liquid preparation, colorless, very volatile 
and sensitive to light—and therefore must 
be kept in a light-proof container, tightly 
corked. It forms a tough microscopic film 
on the surface of the parts treated and can 
be removed only by forceful scraping or 
by benzine or similar cleaning fluids. 
Epilame may be applied to staffs, jewels, 
bridges, etc., by immersing them in it 
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Don't Vibrate and Repair 


REPLACE !! 
WITH 


RENATA 


COMPLETE BALANCES 


COSTS LESS THAN 
VIBRATING A HAIRSPRING 
ONLY $1.75 EACH 


CHECK THESE FEATURES 


¢ Nivarox Hairsprings 


¢ Antimagnetic 
¢ Rustproof 


* Electronically regulated for accuracy 


| minute 


* Both pivots of every staff guaranteed per- 
fect in every minute detail 


* Made with same materials and quality 
controls used for manufacturing of | parts 
for Swiss watch manufacturers 


* World famous Renata brilliant polishing and 


finishing 


* Hermetically sealed in unbreakable plastic 


container 


RENATA BALANCES 
SAVE TIME AND MONEY 


COMPLETE LEVER BALANCES 
ONLY $1.75 EACH 


FOR 


AS 5” 976 1012 
AS 6%” 1023 

AS 734” 1001 

AS 8%” 970 

AS 8%” 970 Inca 
AS 834” 


002 
AS 10%” 984 1002 Inca 
AS 10%” 1158 1187 1194 
AS 10%” 1158 1187 1194 
Inca 

AS 10%” 1200 

AS 10%” 1361 Inca 

AS 10%” 1287 1294 Inca 


ETA 1044” 900 925 

ETA 10%” 900 925 Inca 

ETA 1080 1256 Inca 

FELSA 1014” 294 

FELSA 1144” 465 Inca 

FELSA 11%” 690 1560 
Inca 


FHF 6/8” 60 601 603 
FHF 6/8” 60 Inca 


Unitas 6/8” 190 

Wittnauer 5JH 

ETA 10%” 1080 1256 
Inca 


KIT NO. 99—Six of the Most Popular Calibres: 


AS 5'' 976 1012—AS 
Inca—ETA 10'"' 1080 
FHF 6/8"' 120. 


PACKED IN PLASTIC BOX... 


%'' 970—AS I1'/2"' 1194 
1256 Inca—FHF 6/8'' 60— 


$9.95 


ORDER TODAY FROM 


Burton M. Reid 





P. O. Box 460 


ime 


Springfield, Illinois 
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when perfectly clean and dry, or when used 
only occasionally, repairing pivots, jewels 
and so on may be touched with a pencil- 
fine brush moistened with epilame. Jewel 
holes may be treated by pegging them 
lightly with a peg that has been dipped 
in epilame. None must be put on pallet 
stones, the mainspring and similar parts 
over which oil should circulate. 

The process has not been very largely 
used in this country partly, perhaps be- 
‘ cause its purpose has not been widely un- 
derstood. 


Main trouble with mainsprings 


A. P.K.: I have an old watch that is 
causing a lot of trouble. So far I have 
put in 3 new mainsprings, and in each 
case the springs have broken within two 
to three weeks. The springs I have used 
are fine grade Swiss and are well tem- 
pered and highly polished. I have used 
springs from the same lot on other 
watches and had good success and no 
comebacks. Perhaps you will tell me 
where I can locate the cause for all this 
breakage. Thank you. 


Answer: Some of the reasons that a watch 
mainspring breaks are: buckling the spring 
by putting it in with the fingers; too long 
a hook on the barrel arbor, so that the 
spring is bent as it passes the hook when 
being wound up tight. 

The watch you speak of may have had 
a thick spring and if you replace it with 
a thinner spring, the long hook will stick 
out as described above and dent the spring. 
If you are using a wider mainspring with 
a long hook, you may do the same damage 
as if the barrel arbor hook was too long. 


Difficulty in drilling 


OT. T.S.: I have been called on to drill 
a hole through a brass roller 3/16 in 
diameter by 1/4 inch long, and to have 
a hole pass throughout its length of 
1/32 inch. I have tried out a few and 
find that I lose time setting up the T- 
rest everytime in order to spot a center 
before drilling the hole. Could a guide 
for the drill be fitted to my tool rest? 
Once set on center, I would save the 
time of spotting the center by hand. 
Any suggestions you may give will be 
greatly appreciated. 


Answer: To save time of spotting by 
hand, you should have a live spindle tail 
stock, such as they have in machine shops 
for the automatic screw machines. In 
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your case you can make up a live spindie 
without too much work or expense, by 
cutting out a recess from the center of 
your tail stock, say about 11/, inches wide 
and about 3/4, inch below center of open- 
ing. That will leave an open gap for the 
spindle and then you can fasten a small 
pulley about 1 inch diameter to it. You 
will now have a live spindle to fasten the 
drill to by means of a small chuck or per- 
haps by means of a set screw or tapered 
end. 

You will find that by running the drill 
opposite to the lathe head, that the drill 
will seek its own center, and carry the 
hole on center for the entire length of the 
roller. You will have to provide a loose- 
fitting button to the spindle so that you 
can apply pressure when drilling the hole, 
and you will also need to drive the lathe 
and drill by one motor that drives a 
countershaft so as to connect the lathe 
head and tail stock to the same unit. 


Can a spring have too much oil? 


W.J.F.: Can a mainspring have _ too 
much oil? What is the proper quantity 
and method of applying? 

Answer: Every mainspring should be re- 
moved from its barrel carefully, using the 
main winder to avoid any damage to the 
spring, and for two reasons. The first and 
most important is to see whether the 
spring is set or partly set. Uncoil the 
spring slowly from the winder and let it 
soak in benzine. Dry it in saw-dust and 
wipe it with a clean linen cloth. Note: 
Do not stretch spring out straight when 
wiping but follow the natural form or 
coils. If there are any rough spots, or 
kinks, you will discover them as you wipe 
and follow the coils. 

Examine carefully to see if any rust 
spots have started. If so, discard the 
spring as it will soon break. 

After the spring is properly cleaned 
wipe it in the same manner with a rag 
dipped in watch oil. Then return the 
spring, clean barrel, using the mainspring 
winder. 

After the spring is in the barrel, apply 
about four drops of oil from your oiler 
and a couple of drops on the bottom of 
the barrel. This should be sufficient to 
make a clean and smoothly acting spring. 
You must bear in mind that unless we 
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take proper care of the mainspring, the 
mainspring can not take proper care for 
the running of the watch. 


Dating certain watches 


W.F.: I have three old American 
watches of which I am anxious to learn 
their age, and value. 


Waltham oo 
RRR tat ante be 

Howard ... ae 850766 
Answer: From available records your 


writer finds that the Waltham watch left 
the factory about 1900. The Elgin watch 
went into service about 1880 and the 
Howard watch was produced in 1900. 

I cannot set a value on these move- 
ments; the price will have to be de- 
termined between you and the buyer. They 
are not old enough to be called = 
(age applied to any article that has reached 
100 years or more). 


When gold was cheaper 


W.C.G.: Can you tell me how much 
gold and value was applied on the old 
25-year 14K filled cases? 

Answer: In the early days, say about 50 
years ago, we had several case manu- 
facturers, and competition was keen. 
There were many grades of cases, such as 
gold plated, gold filled—in 10K and 14K 
and with 10-20-25-year guarantee. There 
were even cases made of 14K gold filled 
carrying a life-time guarantee. In most of 
the better quality cases the gold plate was 
heavy enough to allow engraved designs, 
and still not cut through the gold. 

As gold was cheaper in those days the 
manufacturers were quite liberal, and on 
the better grade cases, the gold alone 
might bring from $3 to $6—of course, it 
depended on the size of the case. Today 
the time guarantee is abandoned. Very 
few of our present gold filled cases will 
stand deep engraving like the early gold 
filled cases. 

It seems that engraving watch cases is 
a lost art, as our new engraving machines 
have taken on a lot of plain work, former- 
ly done by hand, such as single letters, 
names and small monograms. We now 
find the engraving machine in 10 cent 
stores where engraving is free if you pur- 
chase any article having space to permit 
your name or date. 
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FREE 
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& Movements 
*Write for illustrated watch catalog* 
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Estimates for replacement of odd 
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Teen-age market examined 


in UHAA Convention talk 


ROFIT and how to expand it in watch- 

making and retail jewelry store opera- 
tions in the nation’s teen-age market was 
a major topic at the 1958 United Horolog- 
ical Association of America.as delegates 
probed means of upgrading the watch and 
watch service business in their stores. 

Here are some pertinent excerpts from 
a talk by R. A. Fischer, Pratt, Kan., Pub- 
lisher of a giveaway jewelry magazine for 
teenagers called “Cool Notes,” as princi- 
pal speaker in the teen-age merchandising 
field. 

Did it ever occur to you that there 
might be a specific market to which you 
can promote? One that has a terrific sig- 
nificance to you and has a tremendous 
po that is growing by leaps and 

unds? If this has occurred to you, you 
are alert to the situation. If it hasn't, | 
urge you to listen and listen carefully, 
because as you hear some facts and figures 
~you can also hear that cash register 
jingle. 

We quote from the World Almanac: 
“In 1956 there were—over 18 million 
youngsters under 5 years of age, over 17 
million ages 5-9, over 13 million ages 10- 
14, almost 11 million ages 15-19, over 9 
million ages 20-24. Total, over 57 million 
present or future customers. 

What a market! And these customers 
are increasing at a clip of over 4 million a 
year. 

Dr. Joseph S. Davis, one of President 
Eisenhower's Council of Economic Ad- 
visors, says, ‘In just two short years the 
population of teen-agers will jump 40 per 
cent and continue upward.” 

By 1970, the Census Bureau predicts, 
the number of teen-agers will double since 
1955. Over 800,000 have steady year 
round jobs, 4 million have jobs during 
vacations, 5 million have part time jobs. 

Over 9 million buy own records, 8,500 
buy own fountain pens, over 5 million buy 
own jewelry, 50 per cent of boys buy own 
sports equipment, 1/4 of boys buy own 
shirts, slacks, and shaving cream, 75 per 
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cent of girls buy own cosmetics, Y; of 
girls buy own clothing. 

Today, 38 out of every 100 people are 
teen-agers. By 1970, 45 out of every 100 
will be teen-agers. 

Did it occur to you that you should cul- 
tivate—by direct, and planned promo- 
tions, this tremendous market? It has oc- 
curred to others. 

In industry, manufacturers of electric 
appliances were advised to set their sights 
for this lucrative and growing market. 
Sigana Earle, director of Food and Home- 
making Education for “17” Magazine, 
said, “The teen-age group is the fastest 
growing segment of the electric house- 
wares’ market today.” “With 4.2 billion 
dollars of their own money to spend each 
year, America’s 8.5 million teen-age girls 
are ready to buy small appliances for 
themselves.’’ With at least a comparable 
number of teen-age boys, who have still 
more dollars to spend—again I say—what 
a tremendous market! 

What are we going to do about it? 
Are you, as the majority have, in the past, 
going to sit idly by and hope some of this 
tremendous market will stop at your place 
of business? If you do—you will get 
snowed under in the avalanche of compe- 
tition for these teen-age dollars. 

Bernice Fitz-Gibbon says, “Now's the 
time to sew them up—before the rice is in 
their hair, before the stork is on the roof, 
before the wolf is at the door, before the 
fat is in the fire. Start their footsteps on 
the path of your store now, and they'll 
be able to find their way there blindfolded, 
baby-strollered and, one day, bifocaled and 
wheelchaired.” 

You, too, must discard your complacent 
attitude. You, too, must arouse yourselves 
to the realization that the “gravy days” 
are gone. 

You, too, must become a part of the 
“promotion parade” that is competing for 
the teen-age dollar. If you don’t, you will 
be watching the parade from the sidelines, 
instead of being a part of it. 
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Savery returns from 
Worid Fair duties 


EAN PIERRE SAVARY, technical con- 
J sultant for the Watchmakers of Switz- 
erland, 580 Fifth Avenue, New York City, 
has returned to his regular duties after 
spending most of 1958 in Brussels, Bel- 
gium, in charge of the information service 
at the Swiss Pavilion’s watchmaking ex- 
hibit at the Brussels World’s Fair. 

Mr. Savary described his tour of duty 
at the fair as “‘a tremendous experience.” 
He reported that he was on duty seven 
days a week. ‘We totaled the daily at- 
tendance for the entire fair and found that 
4,500,000 people passed through the 
Swiss watch exhibit,’’ he said. 

He described the display as a “really 
complete panorama of time in a spacious 
setting with artistic lighting, pools of 
water, and 900 square feet of colorful 
murals on the history of timekeeping.” 

“It was a pleasure for me to welcome 
many visitors from the United States in- 
cluding jewelers and watchmakers from 
various sections of the country, and a 
group of members of the National Asso- 
ciation of Watch and Clock Collectors,” 
Mr. Savary said. 


Eigin employment 
level is hiked 


LGIN NATIONAL WATCH COMPANY 

has increased its total labor force by 
approximately 200 persons in the past 
three months, and another 1,000 employes 
who were on short work schedules last 
spring and summer are now on a full 
time basis. 

J. G. Shennan, president, attributed 

most of the gain to completion of an in- 
ventory reduction program. He added that 
the boost in employment was at plants in 
Elgin and Providence, R. I., where the 
Hadley division is located. 
_ Mr. Shennan predicted further increases 
in employment at Elgin for 1959 because 
of a favorable sales outlook, stemming 
from a greatly strengthened marketing 
program with emphasis on new products 
and an improvement in the general 
economy of the United States. 
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Bulova sets fellowship 
in rehabilitation field 


NNOUNCEMENT OF AN ARDE BULOVA 
Memorial Fellowship in Rehabilita- 
tion by the World Rehabilitation Fund, 
and of Dr. Alois Bruegger, Basel, Switzer- 
land, as the first recipient, was made re- 
cently by Howard A. Rusk, M.D., and 
General of the Army Omar N. Bradley, 
chairman of the board of directors of the 
Bulova Watch Company, Flushing, N. Y. 
Dr. Bruegger will travel to New York 
City this month to begin a special six 
months course in rehabilitation of para- 
plegic patients at the Institute of Physical 
Medicine and Rehabilitation, New York 
University, Bellevue Medical Center. 
Dr. Rusk is president of the World 
Rehabilitation Fund. 


New Benrus model is self- 
winding, self-regulating 


NOTHER EXCLUSIVE BENRUS Watch 

Company model, the Benrus Self- 
Regulating Automatic has just been an- 
nounced, adding a new operating feature 
to the one introduced last year, the Benrus 
Self-Regulator wrist watch. Heretofore, 
the Benrus Self-Regulator was available 
only with manual wind watches. 

This new Benrus watch enables the 
wearer to make extra fine adjustments of 
the running speed of the watch, merely by 
re-setting the watch to correct time, which 
changes the rate from 1 to 15 seconds per 
day, depending on how much it deviates 
from the time standard. 

Thus for the first time, notes Benrus, 
the consumer can be assured of chrono- 
meter accuracy in a moderately priced 
watch. At the same time the jeweler is 
freed from pushing the regulator and the 
accompanying hazard of scratching a case 
or affecting its waterproof quality. 

Some of the new very thin Benrus 
Waterproof watch case designs incorporate 
the new self-regulating feature, combining 
high styling with the ultimate in time- 
keeping accuracy. The new model is 


available in six different styles, all in very 
thin case designs, priced from $71.50 to 
$125. 
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CLOCKWISE 


By J. &. COLEMAN 


€ &0 Starts the 
New Year with More 


First Things First 
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Mr. Coleman invites 
your questions. If your 
question requires a di- 
rect answer, please en- 
close a self-addressed, 
stamped envelope. It 
is impossible through 
correspondence to give 
valuations of antique 
time-pieces; questions 
of this nature cannot 
be answered accu- 
rately. 


OTHERWISE 


A new clock and a new phrase 


ECENTLY, A NEW term or phrase has 
been added to our horological lan- 
guage. It is ‘‘Cordless Electric,’ designat- 
ing a battery driven clock. The battery 
operated clock has been known to the 
repairman for over a half century and by 
far antedates the synchronous clock re- 
quiring a cord to a main outlet; a num- 
ber of new ones—mostly imports—have 
entered the market since World War II. 
In every instance your column has en- 
deavored to bring to you a working 
description plus all technical data avail- 
able, at the earliest possible moment. 

In fact, one reader recently said: “You 
write as if we shall be repairing nothing 
but this . . . clock.” That is not the thought 
at all, and, we do not feel that we may 
be “overdoing” it. Basically, the motive 
is to place in the hands of the repairer 
correct information; data that he may 
refer to in the future if and when the 
occasion arises. This is a type of thing 
that cannot be overdone. It is quite true 
that some bits of knowledge are called 
into use oftener than others; it is equally 
true that a man cannot possess too much 
knowledge despite the fact portions of it 
may seldom be used or perhaps never. 
While one reader intimates that we are 
overdoing it, another says thanks, even 
though in his own words he wouldn't 
touch a clock with a ten-foot pole; seems 
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that information gathered from the column 
enabled him to discuss or explain a new 
clock to one of his ‘‘watch” repair cus- 
tomers. He thinks (and we agree) hav- 
ing so satisfied a good customer, he made 
even a better one of him. 





J. E. Coleman 
B. Sinkler, 


Fig. |! 
Arthur 
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President and Board Chairman of Hamil- 
ton Watch announced a new cordless elec- 
tric clock; presently this movement is be- 
ing marketed in two styles of desk or 
mantel timepieces through normal jewelry 
store channels. 

The battery movement (see illustration 
Fig. 1) is powered by a single “C’’ size 
cell and requires no special tools in its 
servicing. Round, 2!/, inches in diameter, 
it comes housed within a plastic case (cap 
was removed for our photo), 23/4x37@x 
114, inches—additional size of case is for 
holding the battery. The solid balance is 
11/16 inches in diameter and when you 
recall that a “C’” size cell is but 1% 
inches tall, correct proportions may be 
drawn from our photo. 

Calculations from laboratory tests show 
that the capacity of a single “C”’ size cell 
is sufficient to drive this movement for 
five years, its actual current consumption 
being so small. However, the common 
garden variety of cell we pick up at the 
corner cigar store or 5 & 10 just doesn’t 
have a 5-year shelf life, so the lab fel- 
lows play it safe and say one cell will 
drive the clock for about two years. 

Basically, this new movement shows no 
radical changes, it has the conventional 















NOTE: 
REFERENCE LINES A, B, C & D 
ARE ALL IN ONE PLANE. 














a FS. 


ee Clbvise Y Clhoweke 


balance, jeweled bearings and a flat hair- 
spring from the ‘‘Elinvar’ family. The 
balance is magnetically impulsed and in 
turn ratchets the dial train forward via 
a most efficient yet simple method. 

Staff breakage and/or damage upon 
jeweled clocks happens less often than in 
watches. ‘When it becomes necessary to 
replace a staff, Fig. 2 shows the proper 
alignment for the impulse-rotor and the 
index spring retainer as they relate to 
the balance wheel, also the proper in-beat 
position for the hairspring stud. This 
stud is slotted and snaps into the balance 
bridge friction tight. 


To remove the balance assembly 
from the clock 


I—Use a roller remover such as HR #39-520 
to pull the balance from the pillar posts. 

2—Rotate the bridge clockwise to free the 
rotor from between its pole pieces. 

3—Raise bridge and withdraw unit away from 
clock. 

4—Pry the hairspring stud from the bottom 
side of balance bridge using small screw- 
driver or pointed round stock rod. 


To disassemble the balance unit 


1—Remove hairspring in usual manner. 
2—Remove the rotor with a roller remover 


such as the HR #39-520. 
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3—Remove balance wheel and retainers in 
the same manner. 

4—Remove the index spring with tweezers; 

inserting points between the large and 

small coils forcing the small coils to top 


of staff. 


To put in new staff 


A—Assemble index spring loosely on new 
staff. 

B—Partially press balance wheel on. 

C—Align spring to approximate location as it 
relates to balance wheel. 

D—Press wheel to the shoulder. 

E—Partially press upper retainer on staff 
using staking tool and punch like K&D 

85. 


F—Align retainer to proper angular location 
with respect to balance wheel. 

G—Partially press lower retainer on staff. 

H—Align retainer to proper angle. 

I—Press both retainers to proper depth. 

J—Place rotor on; align to correct angle and 
press to proper depth. 

K—Feed index spring leg into the slot formed 
by the two retainers. 

L—Stake on hairspring collet, aligning the 
stud 24 degrees from reference line A. 


To replace the completed job 


I—Lay balance bridge inside up and press 
hairspring stud in slot using long nose 
pliers. 

2—Back up jewel screw couple of turns. 

3—Feed balance assembly into the movement 
so that the rotor end passes through open- 
ing between pole pieces. 

4—Carefully set lower pivot into jewel hole. 

5—Press balance bridge onto posts—down 
firm on the shoulders. 

6—Rotate balance counter-clockwise so that 
rotor is working between pole pieces. 

7—Gently raise balance until rotor hits top 
pole piece, then in this position turn 
jewel screw down while feeding upper 
pivot into jewel hole. 

8—Endshake staff to position where rotor is 
free but cannot touch pole pieces, and the 


job is finished. 


The electrical circuit portrayed in Fig. 3 
is simplest imaginable and so is the con- 
tacting system. The contact spring serves 
a dual purpose—slotted across it, slightly 
beyond the center point is a round jewel 
just like a roller jewel; the spring tension 
holds this jewel against the train ratchet 
wheel thereby retaining the train in place. 
When the balance strokes (counter-clock- 
wise), its attached index spring moves the 
train ratchet wheel forward by one tooth; 
as this tooth travels forward it lifts the 
locking roller-like jewel up, pressing the 
contacts closed. You can note that cir- 
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cuit closure takes place just before the 
rotor wings enter the pole pieces and 
opens when they are half-way of their 
excursion through them. 

The movement has a 14,000 beat bal- 
ance—quarters—but since the train is ad- 
vanced by only the left rotation, the cen- 
ter-seconds hand is advanced by the half- 
second just like a ship’s chronometer. 

As shown on the circuit diagram there 
is cut into the minus line supplying the 
two coils, a diode. It is the tiny green 
object with a small red spot upon it you 
will see at the top of the movement. It 
acts as a spark suppressor between the 
contacts. While a cheap resistor would 
serve this purpose it would not serve so 
well. Hamilton chose to use a selenium 
diode costing much more and this bespeaks 
the refinement of construction evident 
throughout this clock. As we said before, 
it does not embody any radical basic operat- 
ing principle. It’s smooth operation, very 
low current consumption and excellent 
qualities therefore must be attributed to 
superb engineering. I don’t feel that I'm 
going far afield if I deduce that perhaps 
the construction of this movement went 
along with that of the electric wrist watch. 


Shop records of Daniel Burnap, 
clockmaker 


We carried a little announcement in 
the August column, about Connecticut 
Historical Society's plans to publish this 
volume. Several years ago the Society ac- 
quired the account books of Clockmaker 
Burnap, along with many of his tools and 
letters, and commissioned Mr. Penrose R. 
Hoopes to compile and write this volume. 
Because of a lifelong interest in Con- 
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necticut clockmakers Mr. Hoopes was 
eminently qualified to handle this task; he 
is possibly best remembered by our read- 
ers as the author of ‘Connecticut Clock- 
makers of the Eighteenth Century” (1930) 
a work long since out of print and bring- 
ing premium prices if and when a copy 
can be located for sale. 


This is one of those books that has 
great appeal for the mechanic, collector 
and those who just plain like to read, 
alike. We can truly say it is one of those 
books once started we couldn’t lay it down 
until it was finished. In short, it is exactly 
what Mr. Hoopes says it is in the opening 
paragraph of his brief two-page introduc- 
tion: “This book is an informal survey of 
the work of a typical small metal working 
shop in central Connecticut during the 
years immediately following the Revolu- 
tionary War.” 


One of the most important books of the 
year, its 188 pages (714x10 inches) con- 
tains 53 illustrations, plus six pages of 
drawings carefully re-drawn from the 
Burnap originals by M. W. Jacobus, and 
are divided into four parts. 


Part I, covers Burnap history, 1759 to 
1839; Part II, clocks and clock cases, in- 
struments, watch repairing and hardware. 
Part III is devoted to shop equipment and 
shop methods. Part IV includes Burnap’s 
apprentice memorandum book, the draw- 
ings, illustrations, genealogical notes, an 
inventory of the Burnap estate, source ma- 
terial credits, and the index which again 
is divided into separate lists of personal 
names, place names and subject matter. 

That ever recurring question: “What is 
a collector's item’’ or when is something a 
“collector's item,’ can bob up in the most 
unexpected places and at the most unex- 
“samy times. One never thinks of a 
rand new book as being a “collector's 
item” and we've bemoaned our inability 
to cope with the “term” time and time 
again. It suddenly dawned that perhaps 
this volume can qualify for the term owing 
to a very neat method of titling the front 
of the binding. Within a small indented 
round panel is pasted a facsimile of Bur- 
nap’s watch paper pulled from the original 
copperplate which has been preserved and 
is now owned by the Wadsworth An- 
theneum, at Hartford, Conn. Last and 
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FAST SERVICE! 
Send Sample for Immediate Estimate 
RALPH HERMAN CLOCK HOUSE 
628 Coney Island Ave., Brooklyn 18, New York 











Since 1887 
BOWMAN 
TECHNICAL 





Courses approved for veterans and state boards 
of rehabilitation. You can enter any time. 
Mr. J er: You 
take this tra - - WO 

uates to supply ie demand. graduates pass 
certified Master Watchmaker tests of H.I.A., also 
any examinations. 


state 
J. J. BOWMAN Cc. E. BOWMAN 
Director Registrar 


men to 














Superior Swiss 
Watch Materials and Tools 


Ask your Material House 
for “FAVORITE” Products... 


Your Assurance of the 
Finest Quality 


Wholesale Distributors: 
Acron Importing Corp. 


2 W. 47th St., New York 36, N. Y. 
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INFORMATION 


Horolovar is the U. S. Material Headquarters for 
400-Day = (old and new), for Kundo and 
Junghans _ ery Clocks, * J for —_ clocks 
made by Ai Schatz & Sohne. (No others.) 

PARTS - DOMES . BATTERIES” . TOOLS - GUIDES 
Send for New Catalogue and Price List No. 357-S 


THE HOROLOVAR COMPANY 
Box 299A, Bronxville, N. Y. 








5 Assorted Swiss Watches. 36.0 
Wristwatch Movementze......................... $6.04 

See eiictsininesvichenicensientaneel $1.00 to $3.00 ea 
$2.00 to $4.50 ea 


$1.00 to 4 
b l ariety of wee tt. 
“~¢ can <; ER. h. - 2. o ‘movemen 
Write for Price list 
ST. Lowes REFINING COMPANY 
Holland Build St. Louis 1, Mo 


























For both Plastic and Glass 
Watch Crystals! 
'n easy-to-use pin point tube. 
Will not craze plastics. 
40c per tube 





TRANSPARENT 
CEMENT 


Acer SAL 








CUCKOO CLOCK PARTS 
Bellows * Chains * Dials * Hands 
Pendulums ¢ Trim « Wheels * Weights, etc. 
Musical Units—400-Day Parts and Domes 
Clock Movements 
Grandfather, Grandmother, Banjo, 1 Day and 
8 Day fit ups. Chime Rod Assemblies. 
Junghans Batteries 
Send for a New Catalogue Showing Largest 
Selection of Clocks and Clock Parts 
RALPH HERMAN CLOCK HOUSE 
628 Coney Island Ave., Brooklyn 18, New York 


BRADLEY | 
UNIVERSITY 


HOROLOGY DIVISION 
Peoria 5, Illinois 














Complete Courses in 
WATCHWORK 
ENGRAVING 
JEWELRY 
STONE SETTING 


Students May Enroll at Any Time 
of the Year 














RECOMMENDED BY 
LEADING HOROLOGISTS 


AMOUS RONDA Staff & Stem Manuals, latest 

cditios with a ae yy includi classified 

measurement chart: 
order for $10.00 or "maore. FREE w 
latest Clock Materials & Movements” 8. (fully 
illustrated). 

iodern Technical Supply Co., Dept. 1 MAH 
55 West 42nd Street, New York 36, N. Y. 












by no means the least unique feature of 
this work is the part containing Burnap’s 
memorandum book. In the early days an 
apprentice clockmaker learned by vecbal 
instructions, observation and practice; so 
far as this writer knows, this memorandum 
book is the only written record available 
attempting to cover what the master im- 
parted to his geo via that method. 

“Shop Records of Daniel Burnap, Clock- 
maker,” attractively bound in brown cloth 
with gold imprint, is available from the 
AH&] book department, No. B-518, $10. 


Visitors and mail 


Visitors and mail about par for the 
Holiday Season—barely time and _ space 
just to mention one each, typical of the en- 
tire coverage. A friend of the column of 
long standing, Watchmaker J. M. Lock- 
hart, of Clearwater, Fla., dropped by 
and broke bread with us — another of 
equally long standing, Bob Taylor, up in 
Utica, N. Y., known to our readers as 
the world’s foremost collector of slightly 
used photo flash bulbs, writes for an 
“assist’” for a watchmaker friend — a 
favorite subject with us over the years has 
been “Help for those benchmen who 
really want it.” 


And... 


A sincere ‘thank you" for all the nice 
thoughts and cards commemorating the Christ- 
mas season, from the "Little Hoss,"’ the "Big 
Hoss" and the "Old Hoss." 

J.& J. & J. 


and CLOCKWISE 


One friend brings another 


Dear Mr. Coleman: 

I have been directed to you by Mr. 
Alvin ]. Lantz, a clockmaker in Colorado 
Springs to whom I sent my original in- 
quiry. I have just finished rehabilitating 

a “Read & Watson” long clock with a 
panei wheel works. I am enclosing a 
couple of pictures to help you with my 
inquiry. 

I'd like to know something of the back- 
ground of the clock, approximate date of 
manufacture, place, etc. I will truly ap- 
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he is truly enthusiastic about you. 

Ep BELL 
102 West First Street 
Trinidad, Colo. 


The letter from Mr. Lantz 


Dear Mr. Bell: 

My sincere apologies for the delay in 
answering your letter of March 24. The 
circumstances are roughly this, I work 
alone, and frankly, book work, corre- 
spondence, written estimates, etc., just 
swamp me to a degree I just can’t keep 
up with and get my production accomp- 
lished. I got other inquiries as a result of 
that article in the Denver Post. 

As to your clock, the best authority on 
such a clock’s background would certainly 
be J. E. Coleman who has written a 
column in the American Horologist and 
Jeweler for years. I am enclosing a clipped 
heading off his latest column for this 
digest-sized magazine. 

Mr. Coleman has a tremendous back- 
ground of knowledge and research into 
clock history, etc., and seems to really 
enjoy helping all comers. I do not know 
his direct address but am sure he lives 
in Tennessee, I believe Memphis, but how- 
ever, address your inquiry to him care 
of American Horologist and Jeweler, en- 
closing a self-addressed stamped return 
envelope, your pictures, etc., and he surely 
will give you the low-down. 

If you are not familiar with the maga- 
zine I am sure they will send you a sample 
copy upon request. 

I have quite an extensive library on an- 
tique decks, technical data, etc., but be- 
lieve me, I am so swamped with the 
practical necessity of getting out daily 
production I have all too little time to 
keep up on the aesthetic side of the trade 
any more. It had been my intention to 
do a little research into my library and 
see if I could answer you capably, but | 
just haven’t got around to it and must 
not delay any longer. I can’t help but ad- 
mire Mr. Coleman’s energy and cheerful 
willingness as well as his knowledge. 
Wish I had time to correspond or visit 
with him. 

If you were close enough, I’d be glad 
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preciate any information about this clock. | 
I am also enclosing Mr. Lantz’s letter; | 








$5.00 MOVEMENT SPECIALS 


5—6/0 and 10/0—7, 15, 17J Elg. etc. move- 





ments $5.00 
10—0 and 3/0 Elg., Wal., Ill. movements............ $5.00 
8—Elgin, Waltham, Illinois, Hampden, 18- 

SIZE USEA MOVEMENES nnn. ..n..eecoeecvecveeceeeeeseeeeee $5200 
4—12 and 16 size Elg., Wal., Ill. movements... 5.00 
5—Swiss wrist watcnes ............-..c..-cecc-csscssseenenees tenes 5.00 

FREE 20 yellow wristwatch cases with 


every $25.00 order 
B. LOWE, Holland Building, St. Louis 1, Mo. 








WM. S. McCAW CO. 


WATCH MATERIALS — JEWELERS’ SUPPLIES 
JEWELRY — FINDINGS 


Room 215-218, 320 Superior St. Toledo, Ohio 














We repair all types of cases, 

chronograph, and stainless steel, x 

and make coil springs. We also 

sell used repl t Write for informa- 


tion. 
BECKER-HECKMAN COMPANY 
29 East Madison Street, Chicago 2, Illinois 








FAST ACCURATE DEPENDABLE 
% VIBRATING x STAFFING x JEWELING 


DIAL REFINISHING 
RHEOLOGICALLY CONTROLLED fer 
unequaled sharpness and clarity 


No phant 








<i aa —_—_— os 
<<a 
REZISTA TRADE MARK W 






by LARSEN 
asi (Outstanding since 1925) 


) for the best unbreakable 
white alloy mainsprings 


Nivaflex 
Rammer 

(Made in Switzerland!) 
(SEE YOUR JOBBER) 

















to let you check through my books as 
I have let others do. 

There is also a Watch and Clock Col- 
lector's organization in the U.S.A. from 
which you could inquire, but Coleman is 
your man. I’m sure, along side of him, 
my best effort would be tenth rate. 

A. LANTZ 
426 Independence Building 


Dear Mr. Bell: 

We are familiar with Read & Watson 
long-case clocks, having repaired several 
of them. Yours is one of the very few 
which failed to carry “Cincinnati, O,” 
along with the name upon the dial. 

That answers the ‘‘place’’ portion of 
your question. Your clock sells dates 
between 1809 and 1817... the firm of 
Read & Watson was a partnership of Ezra 
Read and Luman Watson at Cincinnati. 
It is known that they were selling clocks 
in the Mud River, Ohio, country as early 
as 1809. This is recorded in the History 
of Clark County, along with the price, $20. 
I am inclined to think that this may mean 
just the movement since (1) “$20 seems 
cheap for a complete clock; (2) it was 
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HENRY SOBEL 






quite common to purchase clock move- 
ments those days and either make, or have 
a cabinetmaker make, the case. The firm 
was dissolved in 1817. 

Ezra Read was born in Northbridge, 
Worcester County, Mass., Sept. 11, 1773. 
Luman Watson was born in Harwinton, 
Conn., Oct. 10, 1790. Perhaps both Wat- 
son and Read came to Ohio, selling Con- 
necticut wood movement clocks; that they 
were in actual production in Cincinnati by 
1815, is proven by an entry in the account 
books of Ephraim Downs, for on Oct. 8 
that year, he (Downs) set down “101, 
days work at the engine,” meaning he 
spent 101/, days cutting wheels. Downs 
was one of the well-known Connecticut 
clockmakers, at work from about 1810 to 
1842. He is supposed to have made two 
trips by horseback to Cincinnati, working 
for a while each time. His brother, An- 
son Downs, also a clockmaker having 
served his apprenticeship under the famous 
Seth Thomas, was with Ephraim during 
his time in Cincinnati. 

After the dissolution of the firm, Lu- 
man Watson continued the manufacture 
of clocks under his own name. By 1819 
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he was listed in the city directory as operat- 
ing an ‘Ivory and Wood Clock Factory,” 
between Main and Sycamore Streets, em- 
ploying fourteen hands with machinery 
driven by horsepower, annually producing 
docks valued at $30,000. 

About 1821 a depression was felt in 
Cincinnati and Mr. Watson began to make 
pipe organs along with his clocks. By 
1834 the directory stated that Watson's 
clock factory was worked by steam and 
employed 25 hands. I am inclined to be- 
lieve that this covered the manufacture 
of both clocks and organs. Mr. Watson 
was a vety energetic and civic-minded 
man, taking part in many of the com- 
munity’s activities. He was an active Ma- 
son and took a leading part in the religious 
life of the community. He was also one 
of the organizers of the Cincinnati Cham- 
ber of Commerce. He died Nov. 28, 
1834, J.E.C. 


Who stocks glass for travel clocks? 


Dear Mr. Coleman: 
Do you know anywhere that glass for 
German and French travel clocks and desk 





clocks may be had? 1 do not mean some- 
one who will make them to order, which 
would usually cost about twice the price 
of a new clock. 

I want to know of some place that stocks 
such glasses. I bought an assortment o 
these glasses offered by Swartchild, but i 
does not have the ones I need which is a 
convex glass 2 15/16 x 4 5/16 inches 
for a “Conquest” desk clock. 

I think all clock repairmen should write 
their Congressmen, requesting that the 
words “Or Importer,” be removed from 
the law on identifying marking of im- 
ports. If this were gy we would be 
able to know who made a clock, and 
where, and so, might be able to get parts 
for it. A. T. STONEHOUSE 
529 University Ave. 

San Diego 3, Calif. 
Dear Mr. Stonehouse: 

Good to hear from you again. The 
“Conquest” line of clocks is manufactured 
by Endura Time Corp., and imported by 
L. Harris Co., Inc., 443 Fourth Ave., New 
York 16, N. Y. I am sure they can supply 
this glass as well as any other glasses for 
Endura clocks. 
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NEW! Electronic PRECISE Watch Timer 


A TRIED AND PROVEN 
ELECTRONIC 
INSTRUMENT 

* Sell more watch repair 
es jobs 

* Visual comparison rates 

in all pall ns 

| *No complicated charts 

/ e Customer instantly sees 

the need for 


: @ INSTRUCTION MAN- 
UAL for easy operation 
included with 
machine. 


* FULLY GUARANTEED 


s] 49° 


Earphones $12.50 Extra 


a4 TERMS: $19.50 Down 
a $13.65 Per Month 


every 


The Precise Watch Timer That Every Watchmaker Can Afford! 
ORDER FROM YOUR JOBBER—DISTRIBUTED BY: 


M. J. LAMPERT & SONS, INC. 


352 Fourth Avenue . New York 10, N. Y. 
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Whether or not Congressional action 
would help our problem is a debatable 
question—it could complicate the situation 
as well as add further confusion. Perhaps 
there is a simpler and more direct approach 
to aiding matters with the trade. It is 
just as easy to write a letter: 1—to your 
material house; 2—to the Material Dealers 
Association; or 3—to the publisher of the 
Jewelers’ Buyers Guide. 

From experience I can say the latter al- 
ways welcomes cooperation—if you have a 
source of supply; correct address if an im- 
porter or manufacturer of a trade-marked 
timepiece not listed in their list or included 
in their trade-mark index, drop them a 
card (1475 Broadway, New York 36, N. 
Y.) It will be received in the same spirit 
of cooperation in which it is sent; be 
pes upon, and included in the next 


publication. 

Much has been, and is, being done by 
your United Horological Association of 
America to work out problems of our trade 
—one of the very obvious reasons why we 
need and must have a strong, active asso- 






















EVERYTHING FOR 
THE WATCHMAKER 


MAIL 

ORDERS 

PROMPTLY 

FILLED All 
genuine 

material for 
watches 

ugele) &. 

AND 

SUPPLIES 


Watch Bands, 
J.B., GEMEX, 
FORSTNER 

DIALS 


AND CASES 
JEWELERS 
FINDINGS 


TFOLEDO 


JEWELERS SUPPLY CO. 
23rd at MADISON AVE, 
TOLEDO 2, OHIO 


ciation. Personally, I'd like to see “us” 
stand upon our own two feet as much as 
possible and lean less upon governmental 
props. J.E.C. 


Two letters concerning one clock 


Dear Mr. Coleman: 

Enclosed is a copy of my letter to the 
Sessions Clock Co., and (their) Miss 
Caroline J. Wojtustk suggested that | write 
to you for further information on my 
clock. 

Any information you may give will be 
greatly appreciated. 

WALTER H. RINGE 
P. O. Box 74 
Tracy, Calif. 
To the Sessions Clock Co. 
Box C 
Forestville, Conn. 
Re: your letter dated June 10, 1958: 

As previously stated, the (wall) clock 
I have is purported to have come through 
the San Francisco fire. The clock is 181, 
inches wide, with fancy carved wood 
hexagonal top frame and round dial with 


A BOON TO WATCHMAKERS! 


PLEXIGLASS 
BENCH TRAY 


with two slide-out trays 
designed for clean and 
effortless motions. 


NO-GLARE, off-white surface, 
easily cleaned .. . 4" thick by 
12” wide and 9” deep. Tray A 
for small parts such as jewel 
screws, washers, etc. Tray B con- 
tains 2 built in oil cups. Lower 
front lip gives added protection. 
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four hands. The length is 32/4, inches, 
including a rectangular pendulum ase, 
through whose glass door may be seen the 
word “Regulator.” 

In the pendulum case is a sticker with 
the following information: 

No. 347, Eight Day Time Piece Calen- 
dar, Manufactured Expressly for C. F. 
Adams Co., Erie, Pa., Branch Stores in all 
Principal Cities, by the Sessions Clock Co., 
Successors to the E. N. Welch Mfg. Co., 
Forestville, Conn., U.S.A. 

Our local jeweler states there is a No. 


Dear Mr. Ringe: 


Up to World War II factories never 
stamped date of manufacture upon their 
plates; neither were the labels or cases 
dated. With so little to go upon, it is al- 
ways difficult to pinpoint the actual date 
of manufacture of a clock. 

Wall, calendar clocks of the general type 
you indicate were popular with just about 
all American factories before and around 
the turn of the century. 

In 1903 Mr. William E. Sessions pur- 
chased the old E. N. Welch Co., Starting 
about 1855, Elisha N. Welch began buy- 
ing and adding to his firm other clock 
companies, J. C. Brown, the Birge com- 
panies, Elisha Manross, etc. Like Welch, 
Sessions was in the foundry business be- 
fore entering the clock manufacturing busi- 
ness. Thus the label, ‘The Sessions Clock 
(o.,” in your clock must date from 1903 
onward. 


I believe the date of the Great Fire at 
San Francisco you mention is 1906; this 
means that Sessions made the clock, sent 
ittoC. F. Adams Co., and it went all the 
way to the West Coast in about three 
yeats—all quite possible. Since the Adams 
(o,, claims branch stores in all principal 
ities they may have had a branch in San 
Francisco. Suggest you try research de- 
ent of the San Francisco Public Li- 
taty to see if Adams had an establish- 
ment there prior to the fire. That, plus 
what your informant knows regarding its 
going through the Great Fire will do more 
towards establishing the facts you desire 
than I can from our files. 

J.EC. 
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WATCHMAKERS 
SCREWDRIVERS 
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The most used tool on a watchmaker’s bench. 


These K & D screwdrivers have double end 
interchangeable blades made of best tool 
steel, correctly hardened in electric furnaces 
— hard, yet tough. They are held firmly by 
friction chucks. Chrome plated handles, per- 
fectly proportioned for easy, comfortable 
use, in every size; colored heads for quick 
identification. 


The Finest in 
Watchmakers’ Tools 
Since 1876 


#279 
Set of 9 Blade sizes: .016”—.020”—.027” 
030” — .035” — .041” — .055” — .070” — 





.092” $5.50 
#289 

Set of 6 Blade sizes: .092” — .070” — .055” 

041” — .035” — .030”........ dias sieunipeciscssciabeones $4.00 
#249 

Set of 3 Jewel Screw Drivers. Blade sizes: 

GE eI TIE creecscrvtcnststereensfosesiesions $1.50 
#249A 

1 Jewel Screw Driver. Blade size: .027”.... $ .50 
#2498 

Set of 5 Jewel Screw Drivers. Blade size: 

.039” — .033” — .027” — .020” — .016”.... $2.50 
#2493 


Set of 3 Jewel Screw Drivers. Blade size: 
ST er  citeitreeveeehtn 








Insist on the best; insist on K & D 
from your material supply house 






HAMMEL, RIGLANDER & CO., Inc., N.Y. 16, N.Y 


Exclusive Wholesa Distribut 
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ee ADVERTISING, AN D 
PUBLICITY programs to be under- 
taken by the Watchmakers of Switzerland 
in the coming year are all conceived for 
the purpose of providing a much-needed 
tonic for the cash register of the retail 
jeweler, according to Paul A. Tschudin, 
Director of the Watchmakers of Switzer- 
land Information Center. 

“With new marketing studies which are 
being completed,” Mr. Tschudin said, 
“we have dug deeper into the basic fac- 
tors that make for additional watch sales 
than ever before in the history of the in- 
dustry. As a result, basic realignments 
are now occurring in the promotional and 
advertising efforts of the Watchmakers of 
Switzerland. 

“The withdrawal of Foote, Cone & 
Belding as the advertising agency which 
previously serviced the Swiss watch in- 
dustry will not affect the increased effort 


Statement by Watchmakers of 
Switzerland Information Center 










trod 
which the Watchmakers of Switzerland prov 
will make to support retail jewelers in ¥ trad 


the United States in the coming year.” A 

Mr. Tschudin stated, “We will work 
out more complete and comprehensive pro- © 
grams to support the individual selling | AS 


efforts of importers and distributors of } 11]/ 
Swiss jewel-lever watches in the United 65/4: 
States. T 

“Sectors of the market which as yet have ] nata 


not been expanded will receive particular ] top 


attention. We aim, among other things, § that 
at increasing watch sales in the areas of § serv 
self-purchase of watches, and at the de § in tl 


velopment of themes to capitalize on the 
tremendous youth market of America.” M 

Mr. Tschudin indicated that within the 
next 60 to 90 days the Watchmakers of @ per 
Switzerland will make specific announce- 
ments regarding the details of their new 
plans as well as the selection of a new ad- 9 4H 
vertising agency. 





Swartchild's ‘Jet Lite’ Illuminates Inside Movement 


WARTCHILD & COMPANY, INC., 22 
West Madison Street, Chicago, IIl., is 
currently marketing a new piece of equip- 
ment called a “Jet Lite’ which reportedly 
promises to be of incalculable aid to 
watchmakers, clockmakers, and jewelers. 

Light in this instrument passes from a 
condensing lens type bulb through a long 
solid lucite cylinder where it is emitted 
through a tiny tip in a condensed bright 
beam. Only light is transmitted, there 
is no heat, according to Swartchild officials. 

They say that the extended, tiny ‘‘Jet 
Lite” tip enables watchmakers to get in- 
tense light right inside the movement of a 
watch, and because the instrument is held 
in an adjustable clamp, it can be instantly 
changed to any angle or position. With 
both hands free a watchmaker can see in 
detail while doing his work, or while 
checking any action or condition. 

“Jet Lite” also can be removed from its 
holder and held in the hand. Its many 
uses include a diamonds, check- 
ing settings, and pointing out conditions 
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to customers, for it pinpoints light in an J 
exact place. 

Two tips are supplied—an extended | 
tiny one, and a larger one for use where a | 
wider beam is required as in clock work. 


















NEWLY ELECTED officers of the Colorado 
Chapter, National Association of Watch and 
Clock Collectors are: (left to right) Don C. 
Davis, vice president; Mrs. Merle M. Owens, 
secretary; Orville R. Hagans, president. All 
ere residents of Denver. 
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"Renata Master’ is new line of complete balances 


RNOLD M. CASSIN, president of Re- maker's work: 1—Taking off the hair- 
A nata Balances, USA, announces in- spring. 2—Inserting the balance wheel to 
troduction of a new and technically im- determine the correct position mark where 
proved complete balance in six calibres, the hairspring stud has to be placed. 3— 
trademarked ‘Renata Master.” Bending the last turn of the hairspring so 

Available nationally through Renata dis- that the hairspring stud is in the correct 
tributors, the “Renata Master” is initially position and has the correct distance from 
made in these six leading calibres— the center of the balance wheel. 4—Put- 
AS 5” 976, 1012; AS 834” 970; AS ting the hairspring back on the balance 
114” 1194 Inca; FHF 634-8” 60; FHF wheel so that the hairspring stud stays at 
634-8120, and ETA 101,” 1080, 1256. the correct position mark. 

These will be distinguished from Re- Said Mr. Cassin: “All of these steps 
nata’s regular complete balances by a green _ have already been taken at the Renata fac- 
top and white bottom plastic container tory in Frenkendorf, Switzerland, for the 
that will be sealed at the factory to pre- watchmaker, saving him the time and ef- 
serve outstanding quality of the balances fort needed to prepare regular complete 
in the same manner that the container of balances, and avoiding any possibility of 
regulars are sealed. damage, breakage, or variance in quality.” 

Mr. Cassin reports that ‘Renata Master” When announcing the marketing of the 
will sell at $1.95 each, or 20 cents more new Renata Master, Mr. Cassin also re- 
per unit than Renata’s regular complete ported that Renata Balances USA has re- 
balances. In the future both qualities will cently moved to larger quarters and ex- 
be stocked by Renata distributors, he said. panded its facilities to include an inven- 

He noted that the ‘‘Renata Master” will tory of all the 743 complete balances and 
be the easiest complete balance to use be- six calibres of Renata Masters now being 
cause it eliminates four steps in a watch- manufactured at the Swiss factory. 




































Elgin honors material salesmen 


Ws MATERIAL DISTRIBUTOR sales- Ewing Brothers, Atlanta, Ga.; 
men from all parts of the country T. E. Melby, Kilb-Beck Company, Mil- 
have been awarded Lord Elgin watches for waukee, Wis.; Ed Soergel and Frank 
achieving high sales volume on the new Jenrette, E. & J. Swigart Company, Cin- 
Elgin “‘time-saver’” material cabinet in- cinnati, Ohio, and Washington, D. C.; 
troduced last spring. George Pearth, Martin Gluck & Son, Pitts- 
Announced by A. D. Masters, Elgin’s burgh, Pa.; Maurice Dahl, Freshman’s 
manager of watch material sales, the 30 Jewelers Supply, Salt Lake City, Utah; 
winners are: Lenny Lohr, Swartchild and Company, 
Lawrence W. Knox, Burton M. Reid Inc., Los Angeles; George Frisby, Swart- 
Sons, Inc., Springfield, Ill.; Ashley Coats, child and Company, Chicago; 
Norvell-Marcum Company, Tulsa, Okla. ; Ed Kennedy, Miami Diamond Center, 
W. H. Davis, Davis Supply House, Miami, Fla.; Bud Graham, George Katz- 
Roanoke, Va.; Earl Leeds and Frank Ken- man Company, Louisville, Ky.; Harold 
nedaly, C. R. Leeds Company, Minne- Jensen, The Bergman Company, Omaha, 
apolis, Minn.; James Laing, Carl Holton Neb.; Otto Stern, Stern, Inc., Columbus, 
and Henry Tunstall, all of S$. LaRose, Inc., Ohio; William Matthews, Young-Neal 
Greensboro, N. C.; Company, Nashville, Tenn.; Sam Kramer, 
J. Jones, S. Fargotstein and Sons, Mem- Sam Kramer Company, Orlando, Fla.; Ray 
phis, Tenn.; Alvin I. Solomon, Alvin I. Geisenheyner, Esslinger and Company, St. 
Solomon Co.., Hollywood, Calif.; R. F. Paul, Minn.; John Ianello, Niagara 
Radecke, Ich and Radecke, St. Louis, Mo.; Jewelry Supply Company, Buffalo, N. Y., 
Ralph Jacobs, Ray Gaber Co., Pittsburgh, and Paul Manget, Jr., Paul’s, Inc., Mont- 
Pa; Wray Greene and W. C. Harrison, gomery, Ala. 
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Watchmakers Endorse WMDAA Parts Catalog 


VAST MAJORITY OF the nation’s watch- 

makers use and like the official 
Watch Material Distributors of America 
Catalog of Genuine Watch Parts, accord- 
ing to final results of an extensive survey 
concluded recently by the Association. 

A special letter and a survey form -were 
sent to 500 watchmakers in the sample 
survey. More than 50,000 Catalogs had 
been distributed free of charge, and sev- 
eral thousand additional copies had been 
purchased by individuals at $2.50 in 1957 
and 1958 prior to the survey. 

Stanley G. House, managing director, 
reported that the survey drew 177 re- 
sponses and of this number 172 reported 
that the catalog is useful to them. Only 
five said that it was not useful. 

Other findings were that 175 said they 
would like to be on WMDAA’s future 
mailing list for up to date editions; 172 
said that they would like to see WMDAA 
engage in a TV advertising campaign for 
the public emphasizing watch repairing 
with genuine parts; 173 said that they 
would like to have a WMDAA Genuine 
Watch Parts window emblem if such a 
program could be started; and 161 said 
that the Catalog has influenced them to 
buy from a WMDAA wholesaler. 

Mr. House noted that the survey was 


New Hairspring Vise 
is on market 


NEW HAIRSPRING straightening vise in 

which a watchmaker can straighten 
four springs simultaneously is being mar- 
keted by Meyer Manufacturing Company, 
“ 483 Crane Blvd., Los 
Angeles, Calif. 

Edwin C. Meyer, 
president of the firm, 
reports that the vise, 
; which has a transpar- 
ent base, holds hairspring coils rigid and 
vertical while removing kinks in springs 
for either pocket or wrist watches. 

He advises watchmakers to use the vise 
over white paper or against the light. They 
currently sell for $6 per pair postpaid. 
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split so that 250 recipients of the ‘etters 


were watchmakers who had received free § 


catalogs, and the other 250 were watch. 
makers or jewelers who had paid $2.50 
for the copy because they were not on the 


WMDAA mailing list at the time of dis. | 


tribution. 


when they were returned we would know 
whether we were reading the opinion of a 
free or paid catalog owner. 
the replies together with the postmarked 


envelopes are carefully preserved for the | 


record,” Mr. House said. 

He added: 
serves to reinforce the many expressions 
we have received from individual watch- 
makers here and in other countries as to 
the tremendous appreciation they have for 
the catalog. 

Mr. House noted that the association 
now has only a couple thousand copies of 
the first printing left. They are being 
sold by the WMDAA office every day at 
$2.50 apiece on the basis of word-of- 
mouth advertising. Jewelers and watch- 
makers who do not have a copy can write 
to the Association Headquarters at 923 
Fifteenth St., N. W., Washington, D. C. 


New L&R jewelry cleaner is 
mate to L&R silver cleaners 


RIGHTEN UP THE NEW YEAR with 
gleaming jewelry, urges L&R, a 
prominent manufacturer of chemicals and 
equipment for the — jewelry 
industry, as they offer their brand-new 
Ellanar Jewelry Cleaner at the special price 
of 65 cents in an 8-oz. jar with a brush. 
Just tell your customers to dip, dry and 
let friends admire the sparkling jewelry, 
diamonds, eyeglasses sa crystal cleaned 
with this efficient product made by the 
makers of Ellanar silver Polish and Ellanar 
a the instant silver cleaner, say L&R 
officials. 

In a pre-holiday campaign directed to 
leading jewelry and department stores, 
more than 7,000,000 jars of Ellanar were 
sold in the initial weeks. It will soon be 
available everywhere in the nation. 
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Looking at 1959 


By Raymond F. Soucie 


President, Horological Institute of America 
Director, Elgin Watchmakers College 


9 WATCHMAKER’S OUTLOOK for 1959 


rests largely in his own hands, spe- 


establish and maintain sound working re- 
lationships with those he serves and those 
who serve him. 

These are the ways in which, by helping 
others, we help ourselves: 

We should consider memberships in our 
local, state, and national trade groups. 
Through the resulting interchange of in- 
formation we will increase our technical 
7 and learn how to stimulate 
usiness . 

We should become active in community 
affairs, because only in this way can we 
broaden our acquaintanceship and thereby 
assume our rightful place in the business 
life of the community. In the final analy- 
sis, service to the community is service to 
oneself, because an ever broadening ac- 
quaintanceship means an ever broadening 
circle of customers. 

We should pursue zealously the use of 
genuine materials to improve the quality 
of our workmanship, eliminate “‘come- 


backs,” and give better service to the cus- 
tomer. 

We should understand interchangeabil- 
ity of parts, because this can reduce stock- 
ing of duplicate parts inventories and can 
help us get the job done more quickly. 
Toward this end we should familiarize 
ourselves with material catalogs so that 
we may do a more efficient job of order- 
ing. 

We should recognize the importance of 
our relationship with the jeweler for 
whom we work, recognizing always that as 
we help him, we protect and enhance our 
own position. 

Finally—-and most important of all— 
our dealings with the customer should be 
conducted on a basis of scrupulous in- 
tegrity and complete courtesy, for ulti- 
mately it is the customer on whom we de- 
pend for our livelihood. 

I repeat that only he who helps others 
‘ental in helping himself. If every 
watchmaker who reads these words will 
abide by this precept, 1959 should be a 
year of real personal accomplishment. 


Here is usable information for the binocular dealer 


N A FIRST-OF-ITS-KIND sales training 

booklet, D. P. Bushnell & Co., Inc., 
offers straightforward information created 
to improve the lot of every binocular 
deer. Its big idea is ggamuagR 
‘0 winnow out all the 
myth and mystery 
about the product. 
What is left are es- 
sential facts the sales- 
man should know, con- 
vetted into solid sales 
points. 

Years of experience Best 
and selection have gone into the making 
of this light, readable yet sensible booklet 
alled “Look Here.” Chapters headed 
Decoding . . . By the Numbers,” “Look 
starp . . . You Can See the Difference,” 
No Axe . . . Just Facts,” etc., accent the 
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pithy pages which conclude with a few 
pertinent points concerning the Bushnell 
firm. 

There is no charge for the clever little 
booklet which is sure to be a big help. 
Every interested reader may obtain a copy 
simply by writing to Kirk Allen, the 
Bushnell Bldg., 41 East Green St., Pasa- 
dena, Calif. Reader comments are wel- 
come and invited, says Mr. Allen. 
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Make the New Year 
Bright with 
i: —— | 


by H. F. Collins 


FF: A BRIGHTER NEW YEAR, we propose a 
toast to the precious stone that reflects the 
sun’s brilliance and at the same time has the 
happy faculty of placing Heaven’s own stars in 
the eyes of lovely women . . . the Diamond. 

It has been but a few hundred years since 
the male of the human species robed himself in 
gayer garb than his mate; his jewels followed 
this same pattern. In more modern times, be- 
ginning with a courtesan in a French court, the 
ladies gradually reversed the situation, until now 
most of the world’s gem diamonds sparkle as 
personal adornment for the feminine sex. 

Once, too, it was Papa who paid, but with 
the entrance of women into the wage earning 
category, an increasing number of these hard- 
hearted gems are being bought by hard-headed Fo 
gitls who demand value for their money. mon 
It doesn’t matter whether her diamond is a (1) 
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tiny chip, or a fabulous thing like the 
newest Winston possession, it is a part of 
the general economic, situation, an up- 
grading in the standard of living. 

Of course there will always be jewelry 
that is out of reach for most of us, such as 
the 44.5-carat ““Hope’’ diamond, the deep 
blue gem that, perhaps with a certain two 
smaller stones of the same color, were a 
single uncut stone worn as a pendant by 
King Louis XIV of France; or Mrs. Elinor 
Searle Whitney's Hapsburg tiara, that once 
graced the court of Emperor Franz Josef 
in Vienna; or the gorgeous brilliants 
which Queen Elizabeth II, wore to delight 
her American public during her visit here 
recently. 

Such pieces could be named by the 
dozen, pleasant to read about, nice to look 
at when opportunity presents as on the 
recent travels to many American cities, of 
the 75-carat champagne-colored Trans- 
vaal, valued by its owners, Baumgold 
Brothers (world’s largest diamond cutters) 
at $500,000. But is must be admitted, 
says the Pacific Diamond Co.'s bulletin 
“Diamond Lore,” that in the United States 
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the past few months have been marked by 
a steady price structure with small, and/or 
low grade goods and cheaper merchandise 
in greatest demand. They summarize their 
report with the general expectation that 
business will be good and that diamond 
sales will be, as always, the mainstay of 
the reliable jewelry store in this country. 

Bearing out the above opinion, the 
Netherlands Trade Commission notes that 
the diamond industry, extremely sensitive 
to economic conditions, and first to feel 
the blow of any crisis, is now very stable 
indeed. Amsterdam, often termed the 
Diamond City, and center of Holland's 
world famous diamond industry, is steadily 
increasing in importance. 

While world diamond trade is con- 
trolled by the London offices of the Dia- 
mond Trading Co., more than 10 percent 
of the total annual diamond production of 
the world is shipped to Holland for 
processing. Of this amount, it is said that 
95 percent is exported to the United 
States. Not included in this figure, are 
vast quantities of crushed diamonds to im- 
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pregnat¢ grinding wheels, cutting wheels, 
drill bits, phonograph needles, and other 
diamond products for innumerable ap- 
lications. The diamond trade of our na- 
tion is conservatively estimated at $300,- 
000,000, and the financial glitter is get- 
ting brighter with each successive year. 
In this gleaming picture, the local 
jeweler is, or should be, the central figure. 
Few of those who shop his windows 
and/or his store, have any real knowledge 
of this stone which is their mutual best 
friend. They must trust to his integrity, 
his own diamond lore and, to his reputa- 
tion. He can afford to offer his custom- 
ets only the very best they can afford, from 
the microscopic 1/32-carat purchased with 
a teen-ager’s baby sitting pennies, to the 
most expensive jewel that money can buy. 
It is the jeweler who must know the 
difference between the natural colored 
stone and its cyclotron treated counter- 
part. The honest jeweler who guides a 
starry-eyed girl to a wise choice more than 
likely will be the one to whom her grand- 
daughter comes for her own first diamond. 
For that Happy New Year, Pacific Dia- 
mond Co. suggests three rules for jewelers: 
__) § (1) Learn as much as you can about dia- 











monds. If possible take a course 
-d by from a recognized school such as the 
d /or Gemological Institute of America. 
ndise § (2) Buy from firms you know personally 
their and can trust at all times. 


that (3) Inspect and price each stone in- 









nond dividually. Beware of general price 
ly of lists. 
intry. We should like to add a fourth rule: 

the Always remember that a diamond is 
that forever a girl’s best friend . . . and yours. 
itive : 
rai | Gift boxes promote band sales 
stable ; 
| the 
and’s 
-adily 





ea BLUE AND WHITE plastic boxes, 
suitable for gift presentation, are 
now being used by Burton M. Reid, Inc., 
Springfield, Ill., to package its entire line 
of ladies’ and men’s Burtona watch at- 
tachments. 

1 that Usually used only for high price bands, 
Initedim ‘his type of boxing helps the moderately 
are™ Pticed Burtona line to attract more profits 
for the jeweler in 1959. 
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New GIA home-study 
courses can increase your 
1959 sales and profits! 


Tip the balance of smart and profitable jewelry 
selling your way by becoming an expert at dia- 
mond buying, selling and appraising. Take the 
new streamlined GIA Diamond Course at home. 
The advantages are immediate. All our students 
(60% of them store owners or managers) have 
been enthusiastic about the results. Why? 
Because they have seen important sales and 
profit increases resulting directly from their 
GIA training. 


FREE BOOKLET tells you how to 
start learning...Now! 

Send today for this informative, handsome cata- 
logue (with gem color plates) —it tells you all 
about the GIA Diamond Course (using GIA dia- 
monds in your own store) and the other GIA 
training programs: Streamlined home-study 
courses in Jewelry Retailing, Jewelry Design and 
other valuable studies. Write today? 


GIA 


GEMOLOGICAL INSTITUTE OF AMERICA 
Dept. H, 11946 San Vicente Blvd. 
Los Angeles 49, California 


News of what is NEW 


in horological literature 


N™ BOOKS of utmost horological im- 
portance, augmented by a couple of 
interest to the jeweler and general reader, 
have reached the AH&J offices in the past 
few weeks, to the extent that at least one 
has been turned over to one of our tech- 
nical editors for review. This is ‘Shop 
Records of Daniel Burnap Clockmaker,” 
and our readers are sure to be delighted 
and entertained by Mr. J. E. Coleman's 
discussion of it in his scholarly and witty 
column “Clockwise and Otherwise’ found 
elsewhere in this issue. This volume is 
No. B-518, price $10, in the AH&J book 
department. 


CLOCKMAKER'S ENGINE made by Daniel 


Burnap. 


For the reader who is historically in- 
clined, we heartily recommend “Some Out- 
standing Clocks Over Seven Hundred 
Years, 1250-1950” by H. Alan Lloyd, 
noted British horological writer. A lovely 
rust-colored cloth has been used for the 
binding of this 7x11, 160-page volume, 
produced upon such heavy quality paper 
that the book measures more than 11, 
inches thick. Its colored frontispiece pic- 
tures an early astronomical clock by Hans 
Kiening of Fuessen, in Bavaria, dated 
1578. Other illustrations include 173 
glossy reproductions in black and white as 
well as numerous drawings and diagrams. 
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Mr. Lloyd is no newcomer to the Amer- 
ican horological reader. His ‘Chats on 
Old Clocks” (No. B-273, $3.75, AH&] 
book department) is a steady seller, and, 
so our London source advises, has been 
rewritten and will soon be presented to 
the public under a new title, “Old 
Clocks.”” Getting back to his latest and 
more ambitious work, Mr. Lloyd leads us 
along the paths of Alfonso the Wise, de 
Dondi, Habrecht, Baldewin, Burgi, Wat- 
son, Mudge, Congreve, Rudd and many 
others, concentrating on men who are not 
so widely known as the greater Masters, 
yet, who are deserving of the highest 
recognition. 


Teasing the reader's curiosity with a 
first chapter on “Inventions Through the 
Ages,” the author sheds fresh light on the 
early use of the spring drive, the fusee, 
epicyclic gearing, cardan joints, roller 
bearings, and so on. The evolution of 
the cross-beat escapement is carefully out- 
lined, and full details are given of the 
initial use of the differential gear in 
horology in 1725. 


While emphasizing the achievements of 
the lesser known horologists of the ages, 
Mr. Lloyd also has used clocks in the 
same category, so that with but one or two 
inevitable exceptions, he shows none of 
those appearing in the latest edition of 
Britten, thus greatly enlarging the scope 
of information for the horological en- 
thusiast. ‘Some Outstanding Clocks’ is 
AH&J’s No. B-519, $12.50. 


On this side of the Atlantic, one of the 
finest additions to the horologist’s library 
is the distinguished work ‘Time and Its 
Measurement (From the Stone Age to the 
Nuclear Age), written by Harrison J. 
Cowan, Director of Public Relations for 
Longines Wittnauer and created as a guide 
to an exhibit on the history of time and 
timekeeping for the Hayden Planetarium 
in New York City. Its stunning black 
binding, imprinted in gold, is accented 
with a linear design of a French sundial 
on the front cover. Its 160 pages cover 
14 chapters ranging from “The Dawn of 
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Time,” to the ‘Future of Time,” and in- 
clude a comprehensive appendice and in- 
dex, in addition to a large number of 
photographs, drawings and charts. 

Do you know that the first Queen 
Elizabeth had clocks and watches of 
“golde and agatte” which, she complained, 
never told the same time? . . . Or that 
Madam Pompadour wore a tiny watch 
mounted on a finger ring? How about 
building your own sundial? . . . Or would 
you prefer to take the pulse of the Uni- 
verse? . . . All this and more is to be 
found between the pages of this fascinat- 
ing book, whose author's love of his sub- 
ject illuminates the relationship between 
the star marked face of man’s first clock, 
the Heavens, and the faithful wrist watch 
which makes every man the master of his 
time. 

“Time and Its Measurement,” by Harri- 
son J. Cowan, is available from the AH&J 
book department, size 8144x1114 inches, 
194 pp, No. B-520, $4.95. 

Here is an old favorite in a bright new 
blue binding, “Revised Lapidary Hand- 
book,” by J. Harry Howard. With 220 
pages of easy-to-read type, compactly sized 
5x8 inches, and profusely illustrated both 
with photographs and drawings, this little 
book is designed to provide practical in- 
struction in gem cutting for the beginning 
jeweler or the amateur rock-hound. Saw- 
ing, cutting, faceting, artificial coloring, 
carving, and miscellaneous useful informa- 
tion including sources for obtaining ma- 
terials and equipment, make the volume 


especially appealing to layman and pro- 
fessional alike in its field. AH&J No. 
B-214, $3. 

Do you like ‘‘Pocket Books’? Try this 
one for size and you will be amazed at 
the wealth of information attractively pre- 
sented. On slick paper, more than ade- 
quately illustrated, and hard bound in 
turquoise cloth, “famous Diamonds of the 
World,” by Robert M. Shipley will be a 
valuable addition to anyone's gem library. 
Its stories of famous diamonds, linked 
with the ambition of men and the love of 
women, run through 61 fascinating pages. 
AH&J, No. B-508, $1.75. 


Bulova promotes executive 


ARRY B. HENSHEL, vice president for 
finance, and member of the board of 
directors of Bulova Watch Co., was re- 
cently elevated to the post of Executive 
Vice President, and as- 
sumed the duties of his | 
new post immediately. | 
Mr. Henshel joined § 
the company in 1918 
became secretary of the 
corporation in 1951 
currently serves as a | 
vice president and di- ; 
rector of the Bulova 
Research and Develop- 
ment Laboratories, Inc., 
and as a vice president of Bulova Watch 
Company, Inc., in Canada. He is married, 
has four children, and lives in Scarsdale, 
WY. 











Pa MITCHELL PLASTICS, INC. 


Manufacturers of 


dé 
Round Plastic, and Fancy Glass Watch Crystals @ 
& 121 Fulton Street & 


ton 
New York 38, New York 
Announces FREE Trial Assortments Now Available for our Watch Crystals: 





Round Plastic Waterproof 


MADE BY MITCH ELL 


of the Amazing New Plastic 


Polycast No. 1 


@ Water Clear—Will not Discolor 
@ Harder Surface—Resists Scratching 
@ More Flexible—Easier a 
@ Will Not Chip or Craze in ing 
@ No Shrink (Cold) Expansion (Heat) 
224 Sizes in Quarter Sizes from 
11.0 to 56—in Individual Envelopes 





Fancy Glass 
MADE BY MITCHELL 


@ Genuine glass crystals for all watch mak 
ead styles ” 


@ Fiat tops, gable tops, cylindricals, rocks, 
planolites 

@ The finest workmanship that skilled hands and 
modern equipment can produce 

@ Assurance of Perfect Fit 

@ Completely finished and ready for dustproof 
fit without further guiding 4 








Write Now (on your business letterhead please) for our Free Trial assortments. 
FREE Fancy Glass catalog also available. 
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By R. ALLEN HARDY 


Mr. Hardy invites 
your questions pertain. 
ing to jewelry repair. 
ing. Questions should 
be directed to Mr. 
Hardy, c/o The Amer. 
ican Horologist & 
Jeweler, Box 7127, 
Capitol Hill Station, 
Denver 6, Colorado, 
Please enclose a self. 
addressed, stamped 
envelope. 


Profit in the Repair Department 


Part 6 of a Series 
Earning a Profit 


T IS QUITE OBVIOUS that earning a profit 
in any line of endeavor presents a 
major problem today. Retailers are con- 
stantly fighting the battle of increasing 
overhead; wholesalers are fighting the 
same battle. Each is constantly seeking to 
improve methods of operation or we 
might say is forced to seek more efficient 
means to accomplish the desired end—a 
satisfactory profit in relation to invest- 
ment. In many instances this continuous 
battle is a battle for survival as well, since 
in some lines of business increased over- 
head threatens to eliminate profit alto- 
gether. 

Is this ee or has it happened to 
the repair department in jewelry stores? 
Are too many repair departments operat- 
ing in the red? Are too many operating 
on the line, or breaking even? What per- 
centage of the repair departments actually 
do show a profit? This is a point of con- 
jecture but it would be fairly safe to say 
that the majority of opinions would favor 
the “operating in the red” or “barely 
breaking even” viewpoint. And no doubt 
they could substantiate their viewpoints 
with figures and prove beyond the shadow 
of a doubt that their department has never 
made money. 

Yet there are repair departments that do 
make money and there are those leased 
departments wherein the owner of the de- 
partment exists solely on repairs and what 
is earned from repairs. Obviously, if these 
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operators were losing money they would 
long since have migrated to other, more 
lucrative fields. The fact is, they are not 
losing money and the fact also remains 
that they can make even more. 

Now here is the place in this article 
where the reader reaction should be “OK, 
let’s stop dealing in generalities and ge 
with it. Either prove something or I drop 
out.” 

So, let’s not be delicate about it. Here's 
the meat. 


The watchmaker—employee 


If you are a watchmaker-employee earn- 
ing a fair salary and your production con 
stantly doubles your salary you are mak- 
ing a profit for your employer based on 
your salary and the material you use in the 
watches you repair. There is no way to 
avoid that fact. 

Then, why does the “‘old man’’ gripe at 
you all the time about the department 
losing money when you know very well 
you're paying your way? It’s because you 
may be spending him blind on materials 
and supplies. You just may be building 
up his inventory in the repair department 
far beyond your needs, and while you can 
show the “old man” on paper that your 
salary plus materials used (I didn’t say 
bought) leaves a profit, he is paying 
fabulous bills at the end of each month, 
and the profit earned is being continuously 
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invested in inventory which ultimately be- 
comes obsolete. 

Now, that’s not pleasant to learn and 
you just may not agree at all, but isn’t it 
because you don’t want to hear that 
analysis ? If you are steaming a little or 
if you have a good mad on, read on. 
We're going to see what’s wrong with the 
boss and you'll feel better. 

But before we do, let’s finish with the 
watchmaker-employee. Why do you buy 
too much material? One reason is because 
so darn many nice salesmen call in the 
shop and you hate not to give them an 
order. Then, again there is that especially 
friendly salesman who takes you out to 
lunch or dinner occasionally and you just 
naturally give him the bulk of the busi- 
ness (even though you may like another 
house better). 

Actually, there is nothing wrong with 
any of these salesmen—they get paid to 
sell, and they are going to sell you what 
they can using various methods or tech- 
niques. The point is, you can’t afford to 
do business with a dozen houses because 
you want these salesmen to continue to 
call. 

The salesmen themselves will tell you it 
can't be done profitably; and you would 
be saving them time as well as yourself if 
you focused your purchasing on fewer 
houses, the fewer the better—for you, 
especially. (I know of one extreme case 
where the watchmaker, during his rather 
brief employ with a certain jewelry store, 
spent 57 percent of his gross volume on 
materials, supplies, etc., finally leaving 
the store with a wonderful inventory. ) 

What have we learned on the construc- 
tive side? Exactly this: a watchmaker can 


Who Gives The Best Deal On 
WATCH REPAIR TAGS? 


always prove to his employer that the de- 
partment is making money as long as he 
doubles his salary in production, material 
used is normal, and if overall monthly 
purchases are within normal limits. 


Example: 


Production figure for the month $800.00 
Salary 435.00 
Materials used 95.00 
Purchases (including materials used).. 150.00 
(Since $55.00 of the purchase figure is 

not used it is considered as an asset or 
inventory increase) 

Remaining profit (before charging 

lights, rental space, etc., against the 
department) 








215.00 





Of course this example is in brief, and 
is not intended to show an exploded or 
unrealistic profit picture. When all other 
miscellaneous expenses are charged against 
the department the $215 can shrink con- 
siderably. It does serve well to show the 
watchmaker that he is probably watching 
the wrong items. The boss may tend to 
look only at the total purchase figure since 
he pays that amount. He wants a profit 
in cash, not in inventory. 

Be smart; buy smart (know your ma- 
terials; see Profit in the Repair Depart- 
ment—Knowledge of Materials). Keep 
track of all these figures. They’re wonder- 
ful for calming an irate employer and re- 
laxing the atmosphere in the repair de- 
partment. 

Why doesn’t the large department, em- 
ploying several watchmakers, an engraver 
and a jeweler, make money? The answer 
to this is easier to find than in analyzing 
a one-man shop. 

The large shop usually employs high- 
priced men, capable of the highest quality 
work. Prices charged are generally the 
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maximum in this type of shop. To offset 
all of these apparent advantages, costly 
complications develop to cut into profit 
earning. These complications can be a 
more extensive record system, the need for 
a shop manager whose time is taken u 
with supervisory duties, the possible need 
for a take-in window and a person to do 
this work, a large amount of free work 
such as engraving, ring sizing, adjusting, 
etc. 


"Why" answers to the 
“lack of profit" question 


What can be done about the situation? 
How can a profit be made in such a de- 
partment ? 

This will depend on a close understand 
ing between the manager of the repair de- 
partment and the employer—an exact un- 
derstanding. 

Does the owner or employer want to 
emphasize profit strongly or is he more 
interested in breaking even, emphasizing 
customer service and satisfaction? It could 
be that he is not in the least interested in 
profit in the repair department but rather 
is more interested in top quality workman. 
ship as a drawing card for building pres- 
tige business and sales. 

If the employer emphasizes a profitable 
operation then the first place to begin is 
with time-study. For example, if the shop 
employs five men, all high-salaried, the 
overall production of the shop must carry 
the supervisor, whose production will be 
seriously impaired due to other duties (in- 
cluding purchasing for the shop). 

The supervisor must keep purchases 
precisely in line with production and must 
see that all men are using their time 
productively. Free jobs are to be counted 
as regular charge jobs and should be 
charged against the department from which 
they came. Any service performed in the 
shop should be recorded and charges it- 
dicated, unless it would be a come-back. 
Even these should be recorded to serve as 
a record of no-charge jobs going through 
the shop. 

Time-study in such a shop _ usually 
shows that the major problem is tying 
up too much personnel unproductively on 
supervisory duties or at the take-in win- 
dow. This is very necessary work but 
cannot be called productive since these 
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eople are not performing a labor for 
which there is a charge. It is hardly likely 
that three high-salaried productive men 
can carry two unproductive high-salaried 
men and show a profit in the department. 

Also, in such a department a capable 
man employed to supervise it should be al- 
lowed to do so without interference from 
the employer since the spirit or morale of 
the shop can be completely destroyed by 
too many supervisors. 

While we are this deep into the subject, 
why not complete it by discussing the last 
remaining factor governing misunderstand- 
ings between the employer and the em- 
ployees? (I fully expect this section to 
be deleted by the editor.) 


Watchmaker-employer relations 


You watchmakers or jewelry repairers 
who are having a hard time with this 
profit angle, even though you can prove 
your worth in production and parts used 
as previously explained, did you ever stop 
to consider that if what you say is true it 
could cause your employer to question 
your integrity?. I mean the thought could 
cross his mind that you are stealing ma- 
terials. And don’t get indignant—what 
else is left to consider? 

Your production is in line, your parts 
used are in line with production, yet the 
department is losing money—or at any 
rate not showing a cash profit since the 
profit is in inventory where it doesn’t 
show. Just suppose that your employer 
asked you to show him where it was in 
inventory. Could you—satisfactorily? Not 
really. Only a record can prove where it 
is. But then, who ever heard of a watch- 
maker keeping an accurate record of in- 
ventory on hand just to prove to the boss 
that he isn’t stealing materials? 

With all the pressure that is brought to 
bear on repair departments over the profit 
picture the indication is that to resolve 
the issue once and for all, a monthly in- 
ventory system is the solution. And it 
sa simple matter to install this system for 
one’s Own protection. 

At the end of the fiscal year inventories 
must be taken, so why not prepare to take 
an accurate inventory of materials rather 
than follow the usual part-accurate-part- 
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estimate method of arriving at a figure? 
Then, begin with this figure and add 
monthly purchases to it each successive 
month, at the same time deducting parts 
used. Without taking a physical in- 
ventory each month the actual status of 
the inventory situation is at your finger- 
tips for anyone to look into at any time. 
Then, at the end of the fiscal year a 
physical inventory can be taken and com- 
pared with the final or twelfth month 
figure. 
Example: 


$3,500.00 
150.00 
90.00 


Inventory beginning 
Purchases Ist month 
Parts used Ist month 
Inventory beginning 2nd month 
Purchases 2nd month 
Parts used 2nd month 
Inventory beginning 3rd month 





Of course, if there is a major discrep- 
ancy in figures there will be a reason and 
it should be found. Shrinkage occurs in 
all businesses and is expected within cer- 
tain limits. A major difference in figures 
can be helpful in locating the real leak in 
profits and doing something to stop it. 

The answer is more often to be found 
in entry errors, breaking an _ excessive 
amount of material, losing material (such 
as brushing it into waste baskets or be- 
hind benches before it is filed away). An 
accumulation of many mishandling errors 
can account for a major inventory shrink- 
age. 

Of course, the two figures are not ex- 
pected to balance exactly as a bookkeeper 
would have them. They do serve to show 
quite positively how efficiently the repair 
department is operating at any given time. 
They also serve to indicate the amount of 
cumulative profit earned by the depart- 
ment up to a given time during the year. 

Here is a comprehensive method: 


Inventory Purchases Parts used 


Beginning ....$3,500.00 
January 
February 


March 


$150.00 
110.00 
125.00 


$ 90.00 
80.00 
100.00 





$385.00 
Salary 
$ 440.00 


440.00 
440.00 


$270.00 
Profit 

$ 320.00 

280.00 

410.00 


January 
February 





$2,600.00 $1,320.00 $1,010.00 


The profit figure is not absolute since 
other factors such as lights, heat, rental 
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space, and other miscellaneous ex, enses 
are rightfully charged against the Cepart- 
ment, but it is hardly likely such expenses 
would consume the profit showing in the 
above analysis. 

It is also obvious, by studying this chart, 
that one would be immediately aware of 
any one of the factors becoming out of 
balance or proportion. Immediate steps 
may be taken to adjust the situation. 

Where a watchmaker is hired to run 
repair department and the employer em- 
phatically desires a profit from the depart 
ment it would appear that he should show 
the watchmaker exactly how these records 
are kept for he is the merchandiser, the te- 
tailer, and is supposed to be adept at pro- 
moting a profit from the sales end of the 
business. He is also supposed to be well 
versed in business management and there 
is little difference between keeping books 
on his part of the business and keeping 
books on the repair department. The 
method is identical, the great difference 
being in sales volume as opposed to te 
pair production totals. 

The manager or owner of the store can 
usually determine in minutes just what 
his inventory is, since he keeps a progres- 
sive record. There is no other way to 
know exactly what is going on in the 
repair department unless similar records 
are kept. And until such a system is in- 
augurated in the repair department neither 
the employer nor the employees will know 
what is going on profit-wise and any at- 
tempts to get a bad situation in line is 
usually a guess, an estimate of the situa- 
tion. An accurate accounting is the real 
answer. 


When this is done numerous problems 
and misunderstandings disappear, for it 
eliminates the need for the employer or 
employee to ponder the causes and arrive 
at conclusions that are apt to be as inac 
curate as an inventory estimate. 

If the repairman will assume the aggres- 
sive position in determining where his de- 
partment stands he will then find himself 
in a better bargaining position when he is 
either seeking a better job or an advance 
in the current one. He will have unques- 
tionable records to present that can be sub- 
stantiated. 


And while he is maneuvering himself 
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into this position why not approach the 
new job (if indications are that the only 
way toward a bigger pay envelope is to 
change jobs) in a different light. 

Remember, if you are a dependable per- 
son with maximum earning capabilities 
and potential your selection of the new job 
is far more important to you than it 
is to your prospective employer. He de- 
mands recommendations, character refer- 
ences, background and many other in- 
formative facts that will reduce his risk 
in hiring you. 


References should work both ways 


What about your risk in working for 
him? After all it’s a two-sided affair. 
Get his background, not in the same man- 
ner that he gets yours, but get it. Investi- 
gate his record on hirings and firings. If 
your prospective employer has hired too 
many men in the Pe two years to five 
years than try to determine why. After 
all just as there are watchmakers who 
change jobs too frequently, there are em- 
ployers who are too demanding thus caus- 
ing an abnormal turnover in employees. 
There are employers who might not meas- 
ure up to your standards of business ethics 
and it is well to know these things before 
you join the line of dissatisfied employees 
who have resigned. 

Then, after finding out all you can 
about the prospective employer there is 
always the risk of finding that your per- 
sonality and his are simply not compatible 
and that working together is a severe 
strain, although he may be perfectly up- 
tight in every way. This risk cannot be 
eliminated entirely but there is a good 
chance of foreseeing even this, if a thorough 
investigation is made in a methodical, un- 
hurried fashion. 

By working out these things in advance 
you may save yourself the expense of an- 
other move, and you may save the prospec- 
te employer the burden and expense of 
hiting and losing another employee, a 
factor that always seems to add another 
burden to the repair department and rob it 
of more profit. 


No arm-chair strategy 


Now, all this analysis may impress the 
teader as something that is figured out 
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by an arm-chair general who ape every- 
thing on paper in an office far removed 
from the battle line. Solutions of this 
nature are theoretical, apparently, and 
have no actual value until they are tried 
and true. 


You may be able to come up with some 
serious objections to the above recom- 
mended solutions and your objections may 
be very well taken. But—if we will ex- 
amine the obvious objections they can 
lead to other corrective measures that need 
to be in perfect coordination with the 
overall plan. The end result may never 
be achieved until this coordination exists 
in every section of the repair department, 
suggesting a long range plan beginning 
with the least important detail. 

To Be Continued 


Hello, Mr. Hardy! 


What about a plating shop? 


I always read your department, even though 
I seldom get time to attempt to do any jewelry 
repairing. 

Nine years ago I started here as a watch- 
maker, and it seems I have built up a repu- 
tation of being a fairly good watch repairer. 
As a result, I am always jammed with watches 
and have little time for any other type of work. 
I’m getting pretty tired of doing nothing but 
watch repairing. 

Frankly, it is getting hard for me to keep 
up with the new and more complicated move- 
ments which seem to be coming out all the 
time. The result of progress, I suppose. 

I have thought of trying to work into an- 
other branch of the jewelry business. Four 
years ago I purchased a Hoover & Strong plat- 
ing machine which, you might say, I have never 
used at all. There are no platers in this entire 
area, and I have wondered how a business of 
that sort would work out here, and would cer- 
tainly appreciate your advice on this subject. 

What do you think the initial cash outlay 
on a plating shop would run? What would you 
consider the potential income on a one-man 
shop would amount to, provided business were 
about average? R. Croom 
616 Broadway 
Cathedral City, Calif. 


Dear Mr. Croom: 

Thank you for your kind letter. I can under- 
stand your wish to do more diversified work 
and I believe you should develop your skill in 
other directions—or, at least, find out what 
other talents you have. 

The service end of the jewelry business is 
quite varied and there are avenues other than 
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plating to consider that might appeal tc you, 
Stone setting, engraving, jewelry manufacturing 
and designing, or general jewelry repair could 
be both intriguing and profitable for you. | 
would investigate all phases of this work. 

As for adie a business of plating alone 
I cannot advise you concerning cash outlay for 
equipment, potential income, etc. I have never 
been that closely associated with a plating 
shop, as such, my experience having been more 
with shops that do plating as a part of many 
services. 

I do not wish to discourage you on your 
plans to do plating, but I am a little apprehen- 
sive about getting enough work on_ plating 
alone to make a satisfactory living, unless you 
had a contract to do plating for some manv- 
facturer, thus assuring a steady flow of work. 

I can suggest the following method of in. 
vestigation. Visit some shops doing the type 
of work you wish to do and try to determine 
what the possibilities are. Get the facts, good 
and bad. 

The shops may be quite some distance from 
you but it will be money well spent to make 
a thorough investigation before spending a 
dime on opening your business. 

It is highly possible, should you find the out- 
look promising, that you will make a few 
connections with experts who will be willing 
to advise and instruct you. It may be that you 
will wind up doing other phases of work in 
conjunction with plating. 

I know of a case similar to yours. A watch. 
maker decided to specialize on clocks since 
there were no real clockmakers around for 
miles. He located an expert willing to in- 
struct, and for two years or more he made 
weekend and holiday excursions for instruc- 
tion (150 miles away). He has a very success 
ful clock shop now, and still continues the ex- 
cursions to different locations for more infor- 
mation on clocks. However, much investigation 
went into the project before any money was 
spent on expensive equipment. 

I suggest that you follow this plan of 
thorough investigation first. I believe you will 
find the answers to your other questions 4s 
you investigate and talk personally to people 
engaged in this type of work. R.A.H. 


Best way to clean 
“Grandma” bracelets 


I read your articles on jewelry repair and 
diamond setting in every issue. I enjoy them 
very much, they are so helpful. 

What is the best way to clean silver chains, 
such as “Grandma” bracelets when the links 
have been hard soldered? 

They are dark and discolored. I use a pickle 
but it does not clean good enough, please im- 
form. 

Also, where can mountings for practice work 
in stone setting be obtained? I have often 
thought of ordering regular mountings, and yel 
I thought that was rather expensive and perhaps 
practice mountings could be found somewhere. 

Let me know as soon as you can, I realize 
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Silver chains can be cleaned after soldering 
rever by using the pickle, then scrub with soda to 
ating brighten and polish, using a fairly stiff brush. 
If the soldered area is too obvious, then polish 


the importance of knowing diamond setting. 


Thank you for your very kind comments re- 


garding my articles in AH&J. 


Concerning the ‘Jewelry Repair Manual” the 
price is $4.85, plus 10 cents postage. The book 
department of AH&J will reserve a copy for you 


if it is out of stock at present. 


The book contains complete instructions on 
what tools to buy, general information on all 
types of soldering by electric machine and flame, 


more . é yeneral repair on jewelry, the making of tools 
' vith red rouge using a bristle brush. 8 phere 5 

—_ OF course this hock to the question: How do ot to the as i fst poe 

iar Thee 1 ae . setting, and a section devoted to formulas an 

your you do that without tearing up the chain while solutions. There are more than 200 illustra 


ehen- buffing ? 5 . : 
ating around the ring clamp, and lightly polish the 


Answer: 


snugly 


tions, taking the student through each operation 


; you area to match the rest of the chain. If the '™ * simple stey-by-step method. R-A.H. 

nanu- area becomes over-polished and does not match 

work, the rest of the chain, then you must either Up-to-date engraving prices 

f in. polish the entire chain (usually not worth the : ‘ : 
type effort) or slightly dull the polish with tripoli. Sometime ago you published an engraving 

a. R.A. price list put out by the California Association 
ood ‘ of Engravers. This price list was put out July, 
8 Praise for the column 


1955. 


from For quite sometime now I have been wanting Bins 
make to ask about your recent book on jewelry re- list? ‘nd L. M. Basser, Jr. 
ng a pair. I would appreciate it if you would let 3511 oo ps Dr. 
me know of its contents, price, and when de. Amarillo, Texas 
> Out- livery can be made ? Dear Mr. Bassett: 
few I would also like to that I have 


‘illing picked up many 
it you articles in the AH&] and hope you keep up the 
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watch- 
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eood work. 


63 Chester Ave. 
Toronto, Canada 
since Dear Mr. Bourgeaulo: 


Why not write to trade engravers nearest 


How can I keep up-to-date on this price 


To my knowledge engraving prices have not 
your changed appreciably since 1955. 


to 


you? Although it is well to study price lists 
from other sections of the country, a more 


localized price list could be of more value. 


R.A.H. 
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PRESIDENT'S NOTE—The United Horological 
Association of America is utilizing an offer by 
the American Horologist and Jeweler maga- 
zine to have association pages in this maga- 
zine each month. This offer was first made 
by the magazine as a proposed service to a 
unified watchmakers association should one 
be formed. Opinions expressed in the associa- 
tion pages are not necessarily those of the 





publication. 


Think of a Watchmaker 


by Norman D. Luth 


President United Horological Association of America 


_ OF A WATCHMAKER WHEN 
YOU BUY LIFE INSURANCE... . That 
was the headline for an expensive adver- 
tisement in a September, 1958, issue of 
the Saturday Evening Post. Or, consider 
that in a recent account of the firing of 
a missile at Cape Canaveral it was stated: 
“Everything went as smooth as clock- 
works.” 

Or again, consider that The Wall Street 
Journal one day in November of 1958 
carried a half-page advertisement for the 
New York Trust Company which reads 
in part: “The modern watch movement is 
a paragon of coordination; each part 
geared to the whole for accuracy and split 
second operation.” 


These are all headlines or comments in 
leading world publications of today. I 
wonder what kind of an advertisement the 
watchmakers could write for themselves, 
using the same subject of coordination, 
smoothness, accuracy, and cooperation ? 

Even our two great organizations can- 
not become ‘‘geared to the whole for ac- 
curacy and split-second operation.’ Each 
Organization represents only a pitifully 
small percent of the entire watchmaking 
population in our nation. How come? 
Who is at fault? Where are we trying to 
go? What are we trying to do? 

At the recent combined meeting of the 
Unification committees of both organiza- 
tions, it was very surprising to see how 
closely we were geared toward the same 
objectives. A stranger could not have told 
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one from the other if the officers had te. 
moved their cherished emblem buttons 
from their lapels. So I know the differ. 
ence is not with that particular group of 
officers. Then where i the lack of co- 
ordination lie? 

I have traveled more than 5,000 miles 
this year, talking to watchmakers indi- 
vidually and collectively about our prob- 
lems. I have disccussed the possibilities 
of unification for strength, for increased 
knowledge and prestige, and I can truth- 
fully say, I got back-lash from only one 
person. He was honest in his remarks, 
and I certainly respect his viewpoint, but 
he was far in the minority and was out- 
voted in the straw-ballot taken after the 
meeting. 

It is realized by every watchmaker who 
has given it much thought that our profes- 
sion needs help. We must do something 
or slip into the limbo of the shoemaker, 
the tailor, or the cabinetmaker. There 
are thousands upon thousands of shoes, 
suits, and fine cabinets made. But prfo- 
duction and distribution have supplanted 
the fine individual craftsman. 

This is also becoming true of watches. 
More watches were produced in 1957 than 
were produced the first 10 years of the 
20th century. Yet the watchmaker was 
considered a VIP in that first decade of 
the century. If the watchmaker of that 
time had been expected to properly serv- 
ice a 5-ligne watch as the present day 
watchmaker must several times each day, 
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he would have been in water far over his 
head. 

Yet today’s watchmaker can turn a 
wheel, fit a jewel, true a hairspring, and 
cut a staff without too much difficulty. So 
it must stand to reason that the present 
day watchmaker—one with a_ bona-fide 
certificate—is as good a watchmaker as 
were his forebearers. Yet he is lacking 
in recognition. How come? 

I believe he was fortunate in being able 
to do something everyone else was not 
able to do in the old days. But this still 
holds true today. I believe the watch- 
maker at the turn of the century was in a 
new and exciting profession, but the same 
holds true today with all the wonderful 
watches now on the market. 

There is, in fact, far more romance and 
beauty in the watchmaking profession now 
than there was in the era of the 18-size 
turnip. 

Well, then, perhaps the people re- 
spected the old-time watchmaker for his 
ability, his honesty, his dignity, and his 
personality. I believe that partially ex- 
plains his standing in his community. But 
I also believe that other professions have 
outstripped the watchmaking profession in 
publicizing ethics and services to the gen- 
etal public. I believe that this is the point 
at which we have failed and failed miser- 
ably. 


We haven't told the public 
about watchmaking 


Oh, yes, the factories have told the pub- 
lic about watches for sales purposes, but 
the watchmaker has not told them about 
watch repairing. I have yet to see an 
advertisement either nationally or locally 
that tells the people that there are “X” 
number of parts in a watch, and that every 
part must be perfect and positively co- 
ordinated to lb it run at peak efficiency. 

What is the purpose of a jewel? Why 
amainspring? To make a watch run, of 
course. But what is it? What is its 
horsepower? What is an unbreakable 
mainspring? Why should it cost more to 
put in a watch? Why should it cost so 
much to get a watch overhauled ? 

These are all questions that watchmak- 
ets should answer for the public in ad- 
Vertisements. It isn’t the duty of manu- 
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facturers to do it for us. They want to 
sell watches as they should. So does your 
employer. But you, as a watchmaker, 
want to tell the public that their watches 
can be repaired to good serviceable condi- 
tion with a substantial guarantee at “a 
reasonable fee.” That is your bread and 
butter and you should be willing to spend 
a few dollars to get this message before 
the public. 

You can’t afford to advertise in the 
papers daily or weekly. You can’t afford 
to run advertisements in national publica- 
tions, but your association could and 
would if enough watchmakers were gen- 
uinely interested in the profession to join 
and financially support a strong national 
organization. 


Would you like to see a national adver- 
tising campaign for watchmakers? Would 
you like to have someone in Washington, 
D. C., and perhaps other important areas 
of the United States, guarding your inter- 
ests? Would you like to have a good 
public relations director working for your 
interests throughout the length and breadth 
of our nation? If you would . . . drop 
me a line, and I'll get it all together in 
one package and see if we can start this 
off on a small scale first and then move 
into the big-time with something dynamic 
for the benefit of every watchmaker in 
America. Send your letter to UHAA head- 
quarters, 1901 East Colfax Avenue, Den- 


ver 6, Colo. 
* * * 


NEW YORK—Representatives of the Jewel- 
ers Vigilance Committee recently attended a 
Federal Trade Commission hearing on Pro- 
posed Rules for the sun glass industry in order 
to support a proposed rule on deceptive 
pricing. 

* * * 


MASSACHUSETTS—Robert V. Hart- 
man, Lancaster, Pa., an executive of the 
Hamilton Watch Company, was guest 
speaker recently at a meeting of the Horo- 
logical Society of Massachusetts at the 
Waltham Precision Instrument Company, 
Waltham. His topic was: ‘The Electric 
Watch and the Watchmaker.”’ In a busi- 
ness session prior to the address, members 
voted to develop a Massachusetts Society 
insurance program after learning that a 
program attempted by the Horological In- 
stitute of America had not worked out. 
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UHAA Urges Jewelry Stores 


To Conduct Watch Inspection Tire 


greene AND RETAIL JEWELERS 
throughout the nation are being 
urged to take full advantage of ‘Watch 
Inspection Time” in March. 

Norman D. Luth, president of the 
United Horological Association of Amer- 
ica, said recently: “I most heartily en- 
dorse this kind of program.” 

He noted that “Watch Inspection Time” 
has long been closely associated with the 
interests of his association. 


“The United Horological Association of 
America first instigated “National Watch 
Inspection Week” in October of 1935 in 
cooperation with various watchmaking 
guilds throughout America. This program 
was of such interest that the Watch Ma- 
terial Dealers Association of America gave 
its aid in the first year. Then it expanded 
so rapidly that the Kreisler Watch At- 
tachment Company became a co-sponsor. 

Mr. Luth made these additional sug- 
gestions: 


Advertise in your local newspapers, and 
be sure to make the “Watch Inspection 
Time” offer of free inspections. Mail 
postcards to preferred customers from a 
list taken from your watch repair records 
dating back a year. And be sure to give 
your customers fair appraisals and good 
workmanship. 

Said Mr. Luth, “All of this will take 
work, but it will certainly be worth the 
effort. Since 1935 this has been a UHAA 
program and in the past 12 years the 
Watchmakers of Switzerland have given 
impetus to the effort. Just continue fol- 
lowing the course with which you are al- 
ready familiar and your results will be 
gratifying.” 

He noted that in its present form 
“Watch Inspection Time” is important 
enough to merit strong news coverage in 
the public press and on radio and TV. It 
has created active interest with the public 
and in the industry, he said. 

“Today, too, Watch Inspection Time 
dovetails with the ideas put forth at the 
United Horological Association conven- 
tion in Denver late last summer when the 
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membership focused its studies on up- 
grading retail jewelry store watch service 
departments and creating more sales of 
jeweled lever watches. 

“Every retail store should take advan- 
tage of this golden opportunity to put 
more silver in the cash register. Watch- 
makers and jewelers who participate in 
this sort of program can and will create 
strong local interest,” Mr. Luth declared. 

He suggested that watchmakers and 
jewelers should display some of their bet- 
ter jeweled lever watches of high styling 
along with some good serviceable watches, 
some automatics, and some chronographs 
to let people know they are in stock for 
sale. Good repair department displays 
of tools, equipment, genuine materials, 
jewels, staffs, hairsprings, sample genuine 
material packages, good mainsprings and 
set mainsprings, dial refinishing before 
and after, dead watches and completely 
rejuvenated watches were also recom- 
mended by Mr. Luth. 

“Put a strong sales message in the win- 
dow asking the public to come in for 
FREE watch inspection. Suggest that cus- 
tomers dig out their old watches now ly- 
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ing in «dresser drawers to let you service 
and refinish them with a good guarantee. 
Suggest that customers buy a second or 
third watch in reserve for dress occasions 
or work,” Mr. Luth advised. 

He added: ‘Don’t be afraid to ask them 


to buy a new watch. Ask for the order, 
and ask for the job of rejuvenating older 
watches. This is all business . . . good 
business. It will increase store traffic and 
make the cash register sound like a player- 
piano. 


Massachusetts Watchmakers Insist 
On Further Unification Effort 


EMBERS OF THE HoROLOGICAL So- 

CIETY OF MASSACHUSETTS, a Horo- 
logical Institute of America affiliate, voted 
unanimously for a resolution which would 
require the Horological Institute of Amer- 
ica to take immediate steps to negotiate at 
once successful consolidation of the HIA 
and the United Horological Association of 
America. 

Prior to the formulation and passage of 
the resolution, Alvin Beamish, HSM presi- 
dent and a member of the HIA board of 
directors, announced that the proposed 
consolidation of the two national organiza- 
tions had fallen through and apparently 
would not occur. 

Here is the complete text of the resolu- 
tion: 

WHEREAS, the Horological Society of 
Massachusetts views with deep regret the 
failure of the merger plans of the Horo- 
logical Institute of America and the 


United Horological Association of Amer- 
ica, and, 

WHEREAS, the Horological Society of 
Massachusetts feels that there is no dif- 
ference of purpose of these two organiza- 
tions, and, therefore 

RESOLVED, that the Horological Society 
of Massachusetts believes that the merger 
of these two groups is of paramount im- 
portance to the individual American 
watchmaker, to the two organizations di- 
rectly concerned, and to all of the Jewelry 
Industry, and, therefore 

RESOLVED, that it is the unanimous de- 
cision of the more than two hundred mem- 
bers of the Horological Society of Massa- 
chusetts that the Horological Institute of 
America take immediate steps to negotiate 
at once successful merger of the Horo- 
logical Institute of America and _ the 
United Horological Association of Amer- 
ica. 


Troy Inman heads Missouri Watchmakers 


pat INMAN, St. Louis, Mo., was re- 
cently elected president of the Horo- 
logical Association of Missouri at the or- 
ganization’s first joint convention with the 
Retail Jewelers of Missouri at the Hotel 
Governor in Jefferson City. 

Others who were elected with Mr. In- 
man are: Deane Gibbs, Palmyra, vice 
president; Cay S. Smith, Springfield, vice 
president; James E. Suiter, Kansas City, 
vice president; Robert C. Walker, Charles- 
ton, secretary; Frank J. Freund, Rock Hill, 
treasurer; George B. Kavenaugh. St. Louis, 
director of education; R. R. Conn, Se- 
dalia; Gilbert Sheppard, O'Fallon; Edwin 
Morgan, Overland; Ivan L. Smith, Hanni- 
bal ; Harry L. Laird, Memphis; E. R. 
Pugh, Paris; Eddie Lane, Portageville; J. 
F. Pruitt, Springfield; Lee R. Rimby, Buf- 
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falo; Douglas V. Flatt, Rock Hill, and 
Booker T. Dobbs, St. Louis, all members 
of the board of directors. 

Members of the association heard talks 
by Dr. Dudley Thompson, the Missouri 
School of Mines, on “Ultrasonic Clean- 
ing; Robert Crowningshield; eastern di- 
rector for the Gemological Institute of 
America, on “The Forgotten Factor in 
Diamond Evaluation ;’’ Robert MacKenzie, 
the Hamilton Watch Company on “Pres- 
entation of the Electric Watch,” and 


Joseph R. Liszka, the Watchmakers of 
Switzerland, on ‘‘The United States Watch 
Market Today.” 

Hospitality for the convention was pro- 
vided by an organization known as the 
Missouri Mules, manufacturers representa- 
tives who travel in Missouri. 
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UHAA Members Should Provide Ideas 


By Joe DeLeon 


Regional Director United Horological Association of America 


OW CAN WE make our organization 

better, more beneficial to ourselves, 
and more attractive to prospective mem- 
bers ? 

This is a question that many of us 
would like to be able to answer with 
some kind of a simple formula. And yet 
I doubt that any one of us has all the 
right answers. The best most of us can 
do is to keep trying to find ways to im- 
prove the services of the association to 
our profession, and of our profession to 
the public. 

Perhaps if each of us could come up 
with one good idea occasionally, our ef- 
forts would be well worth the trouble. I 
feel sure that whatever kind of a program 
of service to all watchmakers United 
Horological Association of America can 
actively evolve in the future, it will be a 
blending of the ideas of all the members. 


It seems to me that 
watchmakers should be 
encouraged to express 
their views on various 
subjects of importance to our industry 
through questionnaires from time to time, 
Each association questionnaire should be 
confined to one subject, and the ideas 
presented by watchmakers should be for 
the benefit of all of us. And I think 
the questionnaire should be made as easy 
to answer as possible. 

You may notice that I keep talking 
about us and we. We must do everything 
for the common good of all watchmakers. 
Let’s quit asking: ‘“What will I get out 
of it? What's in it for me?” Let's con 
centrate on doing what will benefit all of 
us together in the association, and in the 
end each of us will discover that he is 
benefiting as an individual watchmaker. 


Joe DeLeon 


Michigan Group Favors Consolidation 
Editorial from the Watchmakers' Guild Journal 


AST MONTH WE PUBLISHED the Horo- 
logical Institute of America’s version 
of their recent negotiations with the 
United Horological Association of America 
for a proposed merger of the two groups. 
This month we are publishing a news 
release from the UHAA which gives their 
side of the story concerning the merger 
talks. 

It is regrettable that the two organiza- 
tions could not get together. We hope, 
however, that the talks will continue. We 
feel that if a sincere effort is made with 
the thought uppermost in mind of what 
unification can do for the watchmaker 
rather than spend time and energy debat- 
ing how much recognition goes to whom, 
then the issues concerned will be readily 
solved. 

The sad plight of the watchmaker to- 
day can be blamed on lack of organization, 
and too many segments of organization in 
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a given area—local, state, and national— 
with conflicting thoughts and programs 
striving to reach the same objectives. 
Surely, a unified group would be able to 
do a much better job in solving the pee 
lems which face the watchmaker and the 
watchmaking industry in this country to- 
day. 

tt is no wonder then that the watch- 
maker is about the last skilled worker left 
who has not received the recognition he 
so rightfully deserves when watchmakers 
as a group cannot agree among themselves. 

Why don’t we face reality? We know 
that our work is highly skilled, but what 
have we done to educate the public to that 
fact? Is it not true that our inability to 
reach the public has given us an extremely 
low status and hardly any recognition at 
all? 

We in the Watchmakers’ Guild, State 
of Michigan, make a plea for unification. 
We feel that the goal is attainable now. 
All we have to do is work—together. 
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“And In Conclusion’’ 


Honors in Our Time 


by Donald S. McNeil 
Editor—Jewelers' Circular Keystone 


EDITOR'S NOTE—Reprinted from Jeweler's Circular Keystone, this editorial by a good 
friend, Donald McNeil, contains much for serious thought and consideration. We hope that every 
quild, state and national watchmakers organization will formulate plans to carry through pro- 
grams of the sort he describes. Henry Fried, who is mentioned in Mr. McNeil's commentary, well 
knows the value of encouragement for outstanding contributions to the profession, for in 1955 
he was honored by the United Horological Association of America with a Distinguished Service 
Plaque. He is one of a select group who have received this annual award for some outstanding 
contribution to the profession or the industry. UHAA also instigated an annual Workmanship 


Competition with suitable awards. These programs have 


been expanded in the association's 


effort to carry out just such recommendations as are being advanced by Editor McNeil. You 
as readers can aid greatly by becoming active in UHAA and your local and state associations. 


Expressions from you are invited. 


Ms’ JEWELRY STORE OWNERS began 
at the bench and enjoy the con- 
fidence that, if worse ever came to worst, 
they could always support themselves and 
their families by repairing watches once 
again with their own hands and tools. 
Many young craftsmen, now selling their 
services Or Operating one-man shops, will 
be the big wheels of the retail jewelry in- 
dustry someday, with their names spelled 
out in bronze or neon across broad store- 
fronts or factories. 

Generally speaking, today’s jewelers 
were watch repairers, and many of today’s 
young watch repairers will be tomorrow’s 
jewelers. 

The whole industry, then, should heed 
what Henry B. Fried, JC-K horological 
editor, said the other night at a dinner 
held in his honor by the Horological So- 
ciety of New York. He discussed some 
important trade questions that have wor- 
ied a lot-of people, and then produced 
4 straightforward solution for those prob- 
lems, 

“Why aren’t we attracting a greater 
tumber of suitable apprentices?” Mr. 
Fried asked: ‘““Why are we losing skilled 
craftsmen to other fields? What can we 
do to interest and hold good men?” 

These questions are puzzling, because 
horology seems to be a good and satisfying 
way of life. Check over the long list of 
crafts. Can you name many occupations 
that can match horology for working con- 
ditions and security? The watchmaker 
doesn’t have to buy very costly tools or 
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carry heavy equipment. He doesn’t have 
to climb ladders; his insurance costs are 
no higher than if he were a salesman or a 
teacher; his wife has no daily fear that 
she'll be a widow before nightfall. He 
loses no work because of cold or rain. He 
escapes the dust and din of some callings 
and seldom needs grease solvent to clean 
up. He dresses no differently from his 
boss. He isn’t forced to step aside at 60, 
in favor of younger, stronger men. He 
can look forward to hale and productive 
longevity in his craft, as is witnessed by 
the many octogenarian horologists still 
keen of eye and steady of hand. Each day 
has some interesting new challenge. 

With all these blessings and attractions, 
why is the horological craft failing to at- 
tract enough high-calibre newcomers? 
Why is it losing some of its best men? 

Money isn’t the main reason, Henry 
Fried says; men don’t work for money 
alone. Less tangible things are equally 
important. Money is only one reward for 
good work. If certain other rewards are 
available, more money will almost auto- 
matically result. Here, in Mr. Fried’s 
opinion, is what is wrong with horology as 
a career: Its men don’t get the approval 
they need, or the recognition they crave, 
or the appreciation they must have to do 
their best. 

If Fried has diagnosed the trouble cor- 
rectly, he is probably equally right in 
prescribing the cure. What he proposes is 
a system of awards for good men and 
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good work. The awards would be given 
each year at all levels—tocal, regional, 
state or national, wherever some group 
sees the value of regularly recognizing and 
honoring good work. There would be 
competitions at the various levels for stu- 
dent apprentices, for watchmaker crafts- 
men, for engineers and for professional 
horologists. 

Outstanding apprentices would be hon- 
ored for escapement drawings, model 
escapements, hand-made tools, watch or 
clock conversions, or perhaps an excellent 
set of notes or exercises. 

Outstanding craftsmen would be hon- 
ored for some new design, some remark- 
able watch or clock they have made, or 
for some contribution in organizational 
work for the good of the craft and their 
fellow-craftsmen’s welfare. 

Outstanding engineers would be hon- 
ored for their distinguished contributions 
toward some major project such as an elec- 
tronic watch, an alloy mainspring, a new 


Association holds leadership 
in many program features 





bo ertgeeery IN ALL SECTIONS of 
the United States today are calling 
upon the United Horological Association 
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self-winding design or some clip-clutch 
mechanism. 

Outstanding professional _horoiogists 
would be honored for the best exposition 
or educational treatise. 


These proposals, it seems to us, prove 
that Henry Fried has as much skill in 
psychology as he has in horology. He 
knows what makes things tick, in people 
as well as in watches. 


He has outlined a positive plan that 
every group and association in the watch- 
making and jewelry industry can work 
into its 1959 activity program. For the 
good of the trade, we must do everything 
possible to attract quality craftsmen and 
to keep them interested and dedicated, 
once we've got them. Let’s be wise enough, 
generous enough, and frankly _ selfish 
enough, to recognize craftsmanship. 

Horology is a time-honored craft. But 
the men of horology need more honor and 
more rewards in their own time. '59 is 
the time to start. 


of America to assume increasing leader- 
ship in helping to raise the standards of 
the watchmaking profession. 









ast. TO 
7 ‘ AKL Fe 
RRECCCNIZING INDIV/DUALS O 
CONTHIBUTION to THE PROFESSION E 


AMERICAN HOROLOGIST AND JEWELER 











0 
must 











Al 
gram 
the | 


years 
uniqi 





on f 
Achte 





tion. 





-lutch 


Ogists 
sition 


prove 
ill in 

He 
e0ple 


1 that 
watch- 
work 
or the 
ything 
1 and 
cated, 


ough, 
selfish 


t. But 
or and 
"59 is 


eader- 
rds of 















Out of these stirrings the association 
must and will continue to be the first to 
develop inodern programs for educating 
both watchmakers and the public. 

Already the association has many pro- 
rams in operation which originated with 
the officers and members of this group 
years ago, and which at the time were 
unique. Even today, everybody in the in- 
dustry is not fully aware of some of these 
programs and their impact. 
Outstanding examples, as_ illustrated 
on page 74, are the UHAA National 
Achievement Awards program, and the 
UHAA National Workmanship competi- 
tion, This association was the Fst to pro- 




















mote recognition of outstanding contribu- 
tions to horology by watchmakers. 

So effective are these programs that the 
Distinguished Achievement Awards made 
posthumously to Dr. Alfred Chapuis of 
Switzerland, and presented in person to 
Dr. John A. Van Horn, Lancaster, Pa., the 
Hamilton Watch Company, at the 1958 
UHAA Convention in Denver, Colo., 
Labor Day weekend became the subject of 
news stories by the public press. 

UHAA will continue to promote top 
programs of this kind, which have always 
proved effective, even as it develops new 
programs to meet current needs of watch- 
makers in a complex economy. 


Indiana Watchmakers Hope for New Laws 
by Joseph Klein 


EMOCRATIC legislative candidates who 
D campaigned against comprehensive 
fees increases in the Republican-controlled 
session of the General Assembly in 1957 
may be in a position to repeal the statute 
by which the annual charge for the re- 
newal of watchmakers’ certificates was 
raised from $6 to $12. 

In the campaign which ended with the 
Democratic landslide of November 4, 
former Governor Harold M. Handley, 
whose own bid for a seat in the U. S. 
Senate was turned down on election day, 
was brought under stern Democratic criti- 
ism for his approval of a score of meas- 
ws by which professional licensing fees 
were increased. Legislative aspirants, argu- 
ng that such raises are ultimately paid 
lor by the public, noted that the $6-to- 
$12 watchmakers’ switch, represented a 
100 percent increase. 

The watchmakers’ license hike was re- 
quested by the Indiana Board for the pur- 
pose of paying the salary of an investigator, 
for which the state’s original watchmak- 
ts law makes provisions without stipulat- 
ing a source or method of compensation. 
Asimilar bill was passed in 1953 only to 


* * & 











MISSISSIPPI—P. Irving Grinberg, executive 
ee chairman of the Jewelers Vigilance Com- 
nittee, will give an address on Federal Trade 
Commission Rules and Practices at the Third 
Annual Jewelers’ Management Conference 
theduled Feb. | and 2 at Jackson. 
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be vetoed by Gov. George N. Craig. 
Craig’s successor, Mr. Handley, signed the 
bill in March, 1957, after its adoption by 
the House and the Senate. 

A major threat confronted the profes- 
sion in 1953 when a bill introduced by 
State Representative Phillip Wilkie, son of 
Wendell Wilkie, sought to abolish the 
State Board. Wilkie withdrew his bill in 
the face of vigorous protest. 

That experience in lobbying Peete: use- 
ful to the State Association and the Board 
in the quest for the fee increase in the 
sessions of 1955 and 1957. 

In the 1957 session, Republicans con- 
trolled the House by a 71-29 ratio. In 
the Senate, the Republican-Democratic dis- 
parity was equally great. 

In the 1959 session, however, the 
Democrats will be in charge of the House 
by an overwhelming number—79 to 21. 
In the Senate, because of the 1957 hold- 
overs, the Republicans still have a slight 
edge—27 to 24. 

In the opinion of some observers, the 
Democratic attack may not materialize in 
the 1959 session when the assembly con- 
venes January 9, for 61 days. 


* * * 


NEW YORK—Officials of the Retail Jewel- 
ers of America report that five more states 
have recently affiliated with the national 
organization. Charters have been granted to 
New York, Maryland, Delaware and Washing- 
ton., D. C.; Georgia, Washington and Virginia. 
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/ toe to the Leade i 
A SEWELRY WEWSLETTER 


@ Sherry Publishing Company, Inc., recently 
announced that it will take two steps toward 
strengthening the jeweler's position in the 
national retailing picture next year. It plans 
to increase the size of the printed page in 
Jewelers’ Buyers Guide to 7x10 inches and to 
create a new publication, Jewelers’ Spring 
Preview. Distribution of the new book will be 
in February of 1959. 

@ Detailed instructions on ‘Printed Cir- 
cuit Soldering” including a discussion of 
printed circuitry, and explanation of 
proper solder composition, flux require- 
ments, solder pot considerations, and a 
step-by-step clarification of the techniques 
of dip soldering have just been published 
by the Anchor Metal Co., Inc., 966 Meeker 
Ave., Brooklyn, N. Y. Copy free. 

@ Max A. Lazarus, president of the L&R 
Manufacturing Company, Arlington, N. J., 
recently visited L&R distributors in the South- 
west to discuss marketing strategy, new prod- 
ucts, and expansion of L&R activities in that 
region. 

@ Paul A. Tschudin, director of the 
Watchmakers of Switzerland, reported re- 
cently that during the 1958 Christmas sell- 
ing season in jewelry stores throughout 
the country, more importance than ever 
was attached to the influence of the 
watchmaker in the sale of quality watches. 
He said that his organization has been 
helping to bring out the importance of the 
watchmaker and the jewelry store service 
department in sales through presentation 
to watchmakers and jeweler trade meet- 
ings of the new slide presentation: ‘‘All 
About the Watch Service Department.” 
Between Labor Day weekend, when it was 
premiered at a United Horological Asso- 
ciation of America meeting, and Dec. 1, 
more than 40 showings had been made of 
the film. 

@ Generally believed extinct in recent years 
since none have been made in a long time, a 
stock of more than 500 brand new hunting and 
open-face pocket watch cases was retrieved 


recently from an estate by the Pacific Jewel- 
ers Supply Co., 424 South Broadway, Los An- 





geles, Calif. The former owner had carefully 
put away and apparently forgotten the now 
irreplaceable cases—most of them gold-filled, 

@ A dozen top watch and jewelry manu. 
facturers were participants in a Look Maga. 
zine Christmas Merchandising Portfolio 
which encouraged retail jewelers to display 
their gift merchandise in drums which 
would be viewed from above by customers 
to achieve what the magazine called the 
“Gallery Look.” Participants included Ar- 
carved Diamond Rings, Bulova Watches, 
Elgin Watches, Hamilton Watches, Hel- 
bros Watches, Imperial Pearls, Interm- 
tional Silver, Keepsake Diamond Rings, 
Longines Wittnauer Watches, Oneida 
Limited, Silversmiths, Shriro, and_ the 
Watchmakers of Switzerland. 

@ Post Christmas shoppers will find two 
popular General Electric-Telechron alarm 
clocks at reduced prices and a newly styled 


kitchen wall clock on sale at many jewelry 
stores across the nation. 


@ Availability of a free check analysis 
service for the jewelry industry to help 
jewelers re-design their checks for ele 
tronic bookkeeping has been announced 
by the Todd Company Division, Burroughs 
Corporation, PO Box 910, Rochester 3, 
N. Y. The service will assist banks and 
commercial firms in re-designing checks to 
meet the needs of new electronic book- 
keeping equipment already installed in 
hundreds of banks across the country and 
on order by hundreds more. 

@ Artistic four-color retail jewelry store 
counter cards featuring an Eterna-Matic 
Golden Heart watch on the wrist of Gine 
Lollobrigida are reminding male gift buyers 
that women associate Eterna-Matic with 
glamor. 


@ Molykote “Wear In” compound—i 
new molybdenum disulfide which offers 
advances and damage reductions during 
the breaking-in period for new machinety 
was announced recently by the Alpha 
Molykote Corporation of Stamford, Conn. 
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SERVICES AND TRADE WORK (Coat.) 





ALL CLASSIFIED ADS PAYABLE IN ADVANCE; NEW 
copy MUST BE, FURNISHED BY 6TH OF MONTH 
PRECEDING ISSUE. 


UNDER ALL CLASSIFICATIONS, excluding pear 
Wanted, $3. 00 for the first 25 words, 15 cen 
for each additional word. Per line, $1.00. Bold 
face or Capitals, 10 cents per word extra. 
POSITIONS WANTED, $2.00 for Lew first 25 words, 
10 cents for each additional wo: 
NUMBERS, or Blind ‘Ads. 5 50° cents additional 
e and handling. 
padress, a one co ear sy ome 
pow are charged as part 0! adver- 
tsement. , 4 con g itemized watch and 
dock repair prices will not be accepted. 
P. O. Box 7127, Capitol Hill Station 


Classified a7. 
AMERICAN HOROLOGIST & JEWELER 


SERVICES AND TRADE WORK 


NEW CLOCK MATERIAL 
Jughans, Becker, Kienzle, Mauthe, French, 
or, Revere, Kundo, Schatz, Cuckoo, Seth 
Antique parts, 400 Day, American ‘Chime 
and a ay rican and Foreign Mainsprings. 
Chime rods fitted and tuned to chime blocks, 
brass clock cables. Send samples, part or move- 
ments only. 
Vin Acco Time Repairs 
221 Fowler Street 
Cincinnati 6, Ohio 
Wheels and Pinions cut. Send sample or specifi- 
cations. Prompt and guaranteed service. The 
Clock Shop, 108 2nd Street, S. W., Charlottesville, 
Virginia 
Wheels, Pinions made for Clocks, Music Boxes, etc. 
Jewelers ge Cutting Tools, Free sharpening. 
Cut! Clock Whee! blanks, Bushings, Steel, 


BOX 
for — 














Wi 
4106% Glenway Ave. Cincinnati 5, Ohio 


5 Day Watch Repair 
Price list = request 
te. 


Merit Wa Repair 
1105 S. 49th St., Philadelphia 43, Pa. 

Old, New and Custom made clock parts; Perpetual 
calendar dials and date strips. Old Time Shop, 
10 Audubon Lane, Poland 14, Ohio. 
Fine Watch repairing for the trade. All work 
guaranteed. Prompt service. Prices on request. 
Mail orders invited. Arthur Hensman, Watch- 
maker; Main St., Carmel, 
Pinion and wheel cutting for German, French 
and English clocks and Swiss musical boxes, also 
mainsprings for above. Specialize in cutting 
worms and escape wheels for Swiss musical boxes. 
U. B. Lust, Horologist, Fremont, Ohio. 
Serving Arizona and the West; expert watch re- 
pairing for the trade; Watchmaster timed and 
guaranteed. Stephen A. Stefaniak, 2825 East 
Highland Avenue, Phoeniy Arizona. 


ge B.. itch repairing for the trade at reason- 
prices. Guaranteed work and prompt serv- 
ice. Prices on 

Repair Service, 

















request. ———— Watch 
P. "O Box 222, Boston 1, Mass. 
feted ——— — automatic watch re- 
pair. icient Service. WatchMaster 
Timed. Pri for details. Harold Gorges, P. 0. 
Box 1666, Clearwater, Florida. 

BEST QUALITY WATCH REPAIRS 
Cases polished on all order jobs. WatchMaster 
timed. WatchMaster ultrasonically cleaned. A 
shop that you can be proud of. 
RICHARDSON’S 


201 Rawson Bidg. 


EXPERT WATCH REPAIRING 
Ultrasonically Cleaned WatchMaster Timed 
Prompt Service Guaranteed Workmanship 

—- sae to Mail Orders 
HEINEMAN 


CERTIFIED. MASTER WATCHMAKFEFR 
425 SO. JEFFERSON 
JUNCTION CITY, KANSAS 





Des Moines, Iowa 








Senos Sener, a ry 
Materials the Trade, SERVICE, 
ed Ss. ith Street, Philadelphia 6, Ponneytvenia. 
tater" Timed “and for the trade. ‘Watch- 
teed. Write tor price 
—_— 471 S. FULTON 








Send me your oR cueevapha only 
Fast Service 
Prices = Request 


C. G. Garabedian 
88 Charles St.. Boston 14. Mass. 


Expert Watch ring 
Hermes SuperSonic Cleaning, WatchMaster timed. 
Guaranteed Work. Prompt Service. Mail orders 
ou specialty, prepaid shipments. 
Certified W: JOHN L. PALUS 


Watchmaker 
1407 SPRING RD. CLEVELAND 9, OHIO 
Chronograph 








Watch Clock 
Serving the trade since 1930 
“Quality is our WATCHword” 
Kenneth H. Bogert Certified Watchmaker 
Titusville, New Jersey 
NOTICE WATCHMAKERS & JEWELERS 
TWEEZER RECONDITIONING 
fn and after January First, 1959, my price for 
Weezer reconditioning is 75 cents Each, Plus 
turn Postage, all tweezers buffed like new and 
pe hand stoned. The Home Shop, Box 977, 
lord, Fla. 
lepairs you are proud to hand your customer. 
dll type WATCHES and JEWELRY REPAIRS in 
WE INSURED PACKAGE, also fine clock servicing. 
Duane McDermitt, 3922 Dix, Lincoln Park, Mich. 


JANUARY, 1959 











— DAY —. Gum and aes ooing: 
ye eas See 7 aprering, rhodium flash- 
. William V. . Lindholm, Manu- 
facturing Jewelers Post Office Box 791, Evans- 
ville, Indiana; price list on request. 
SEND ME YOUR BIG BENS, BABY 
TRAVALARMS. FLAT RATE PRICE ON REQUEST. 
LEW KREFT, 3032 PARKWOOD, TOLEDO 10, OHIO 
Well known Swiss firm, experienced makers of 
Roskopf watch esca ements, recommended for 
manufacture of Pi Spec es in escape 
wheels, 100% ae ‘division. Impulse and locking 
faces polished. G. O. Ryf, Ltd., Roskopf As- 
sortments, Grenchen/Soi (Switzerland). 


ARTICLES FOR SALE 
A. A. OSBORNE & SON 
Clockmakers 














English Long Case and Bracket Clock Materials, 
wheel and pinion cutting and sundries. 
Send for Lists 

30 Wakley Street, London, E. C. 1. England 
Ten Swiss Wrist Watch Movements, $2.00; five 
Swiss Wrist Watches, $5.00; five Swiss Pocket 
Watch Movements, $2.50; five American Pocket 
Watch Movements 18- S, $5.00. og Red 
Watch Co., 916 Hovland Bldg., St. Louis, 











SPARES FOR 
ALTHAM 16S & ELGIN 16S 
POCKET WATCHES (ex-Armed Forces) 
for sale at fraction of original cost. 
Wholesale inquiries to: 
Southern Watch & Clock Supplies Ltd., 
Precista House, High Street, 
Orpington, Kent, England. 








ARTICLES FOR SALE (Cont.) 


WANTED TO BUY (Cont.) 





Used Watch Movements for me all makes 
25c and up. Double flange spring bars 60c per 
100 postpaid. Send for price list of used move- 
ments. S. W. Hora, 1810 Netherwood Ave., 
Memphis 14, Tenn. 
LOWEST PRICES 
Gents 17 Jewels watch, Chr. top S/B wt 
case Incabloc, Unbr. Mspg. (AS 1194 mov.).. "$8. 60 
Same in All Steel Case 75 
Biggest Savings on other watches, bands, ag 
Write for free catalog and price list 
FINE JEWELRY CO. 
93 Nassau St. New York 38, N. Y. 
DECORATORS VELVET, Windows, - Drapes, 
cases, 40” wide, Crush Resistant, iw, LOW 
— My 4 for Samples. —", VELVET COM- 
, P.O. Box 404, Greensboro, N. C. 
RECTLY IMPO) 














5 TMINSTER, and 
. ST. MICHAEL, WHITTINGTON 
8-DAY TIME AND MOVEMENTS FOR 
Wall-, Bracket-, etc. Clocks 
ALC ODUCTS 


NESS. 
119 WEST 23rd Street New York 11, N. Y. 


WATCHMAKERS’ LATHES, USED 

Only $35.00 each. W.W. style. Every watchmaker 
needs an extra lathe for home or hobby shop. 
This is your opportunity to get a good used 
lathe for very little cost. Order on approval. 
Test. Make sure you like it—or return it for 
refund or full credit. Used lathe motor and 
rheostat, $14.00 each. (See our display ads on 

pages 32 and 33.) Pacific Jewelers Supply Co., 
424 S. Broadway, Los Angeles 13, Calif. 


SPECIAL SALE ON STEMS 

ALL MODELS SWISS OR AMERICAN STEMS 

per GROSS... ..$6.00 
in any assortment, “OR BY THE DOZEN 

per i ccnsiictdeiccandindncenigsteanvalchesds Veeanlithetiethidilatinsin 
SENSATIONAL SALE ON FF60, FF120, & 

AS 1194 only............. 
LOWEST PRICE EVER—only $4.50 or 3 dozen 1.50 
over 600 Models in stock. Perfect Fit guar- 


anteed. 

LIST OF 60 Different Models FF120 will fit given 
FREE with every order. POSTAGE PREPAID if 
payment is sent with order. 
FREE! with order of $10 or more—100 % DS 
Spring Bars. 

MIDWEST WHOLESALE COMPANY 

343 Commerce Exchange Bldg., 

Oklahoma City, Okla. 


You can REALLY HEAR those small watches tick 
with our transistorized amplifier. Complete 
$14.95, postpaid and guaranteed. Free data sheet. 
Dodson’s, Box 1026, Post, Texas. 


DIAMONDS AND GEMS 




















Our new white synthetic stone cut like a Dia- 
mond, hardness 9, only $8.00. Keystone per 
carat. Cut and sold by Ace Lapidary, Box 67, 
Jamaica, N. Y. Titania 1 to 10 carat size $10.00 
Keystone per carat. 


Good Used: 3 slide-slide rest, metric; WW chuck. 
holding milling attachment with index. Condition 
and price first letter; Carl Bonebrake, Box 627, 
Dighton, Kansas. 








Used Ultrasonic cleaning machine. Supply de. 
tailed description, make, model, age. Must be 
reasonable. Contact F. W. Heineman, Fort Riley 
Exchange, Fort Riley, Kansas. 








$1.00 to $1.50 per troy oz. for 1/10 gold-filled 
optical scrap. Equally high prices for other 
grades of scrap, cases, bands, etc. We pay top 
prices for watches, dead stock of jewelry, etc 
Check sent promptly and shipment held intact 
pending your approval. B. LOWE, Holland Bldg, 
St. Louis, Mo. 





WE BUY 
Ingersolls to Patek-Philippe used watches. Gold- 
filled, silver and gold scrap, any condition and 
kind. All shipments held for your approval of 
payments. 
St. Louis Refining Co., Dept. 2 
Holland Bldg., St. Louis 1, Mo. 





SELL 'EM TO CEL-MAX FOR QUICK CASH! TOP 
PRICES FOR TRADE-IN: WATCHES, JEWELRY, OLD 
GOLD. Money by return mail for all makes and 
models in Trade-In Watches in any condition. Old 
Gold, Broken Jewelry, Diamonds, Silverware pur- 
chased in any quantity. All shipments held in- 
tact for your approval. Ref. Dun & Bradstreet and 
National Bank of Commerce, Cel-Max, Inc., 582 
S. Main St., Memphis, Tenn. 





POSITION WANTED 


Swiss Watchmaker 25 years, highest references, 
great experience in all kinds of repair work on 
antique and modern watches and clocks, seeks 
position of trust in Sacramento or San Francisco. 
Please send offers to Gottfried Mittag, Schoren- 
matten 74, Basle, Switzerland. 








FOR SALE 


Established business for 15 years. Two story 
home, 60 feet from Highways 64-71 carrying 
about 14,000 cars per day. Entrance hall and 
living room has 556 sq. ft. for display. Basement 
has 875 sq. ft. for work shop. Want to retire. 
DONAHOO CLOCK CLINIC, Van Buren, Ark. 








BOOKS 


Watchmakers Journal contains instructive articles 
for watchmakers, students and collectors, $1.25 
year. Sample copy 25c. Dean Company, 
3218-A, Daytona Beach, Florida. 








WANTED TO BUY 


WA 
Trade in, pawn shop, 
kinds wrist and Pe ypes. 
Jewelry stock. ipa 
proval of payment. 
St. Louis Refining Co., Dept. 2 A 
Holland Bldg., St. Louis 1, Mo. 


Spot cash for artine. yew @ ane watches, 

onds 4 or es, lavalliers, 
chains, a gold’ tilled,” “ailver, watch 
bands. r - not ‘Ww 2S oo it to me for 
cash. Ref. W. Naee 1810 





NEEDED 
Ay i Used waterproof, all 
We buy any dead 
held for yor ap- 





Netherwood ¥% & omphis 14, Tenn 
78 





Illustrated quiz questions, problems and solutions 
for students, apprentices, and advanced wa 
makers. Helpful for exams, reviews, reference. 
333 QUESTIONS and ANSWERS. $1.75 postpaid. 
Seven-day return privilege. Chicago School of 
Watchmaking, 2330 N. pm Avenue, Chi- 
cago 47, Illinois, Room 219A 





RARE HOROLOGICAL BOOKS from my private 
collection. 

“Practical Course in my og Theo Gribi Jewel- 
ers Circular Publishing Co., 

“The Artificial Clocktnaker™ ‘William Derham, 4th 
Ed. London, 1759—Full leather. 

Many More. Send for free list. Archie Perkins, 
1637 Hanover, Aurora, Colo. 
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BOOKS (Cont.) 





WATCH AND CLOCK REPAIRING BOOKS. Free 
atalog. NORTH AMERICAN Watch Tool & Supply 
»., Dept. 89A, 2320 Milwaukee Avenue, Chicago 
7, Ml. 


bwiss WATCH AND JEWELRY JOURNAL—Finest 
, of information on watch making, watch 
sairing and watch selling. Issued bi-monthly. 
subscription $6.00 one year, $10.00 two years. 
_§, Agents: OVERSEAS PUBLISHERS’ REPRESEN- 
ATIVES, 29 West 34th St., New York 1, N. Y. 





















SCHOOLS 


yoU can REPAIR Cameras! Now YOU or one of 
our employees can learn manufacturers’ service 
methods without leaving your place of business! 
von can get COMPLETE training — with lesson 
tools, test equipment—everything you need 
learn camera craftsmanship in your SPARE 
ME! Make YOUR store a center for SERVICE! 
Write today for free illustrated booklet that tells 
ow you can make this profitable service part of 
or own store! NATIONAL CAMERA REPAIR 
SCHOOL, Dept. 0-1, Englewood, Colorado. 








New High Dome 
Crystal on Market 








UVHAA dues coming in fast 
ARLY BIRD MEMBERSHIPS in the United 
Horological Association of America 
for 1959 just passed the 40 percent mark 
before the January issue of this magazine 
went to press. 


Winifred Kellough, assistant executive 
secretary, reported that renewals are far 
ahead of the figure for last year at this 
time. 


Meantime, new memberships advanced 
to slightly more than a 6 percent gain. 


Norman D. Luth, Bell, Calif., president, 
aid the association is gratified by the re- 
sponse to the Early Bird program. He 
added that members can continue to qual- 
ify as Early Birds until January 15. He 
urged that members who have not re- 
newed should not wait until the last min- 
ute. Memberships can be started or re- 
newed by sending remittances to UHAA, 
1901 East Colfax Avenue, Denver, Colo. 


Charles Jansson dies 


HARLES JANSSON, 307 Orlando Way, 

Covina, Calif., a sales representative 

of Swartchild & Company in Iowa, Illinois 

ad Minnesota for a half-century, died 

fecently on the west coast. He had been 

tetited for a year for reasons of health. 
He is survived by his widow. 


JANUARY, 1959 





XECUTIVES OF AMERICAN PERFIT 
Crystal Corporation, 653 Eleventh 


Avenue, New York City, report that they 
are now marketing a new high dome 
round water-proof APC Plastic Crystal 
harder than that found in any other 
crystals on the market, and that APC 
Crystals thereby give a tight water-proof 
fit. 
carried out to the shoulder so that space 
is available for high center posts. They 
come from 12.2 mm. through size 35 
and in 14 sizes up to 25, individually 
packaged and marked with the standard 
sizes and exact metric sizes. 
be ordered from regular material whole- 
salers and besides the advantageous single 
dozen price the company makes a one- 
gross assortment available for $17. 


Height of these APC Crystals is 


They can 


New jack mechanism developed 


3 





ECENTLY COMPLETED, a new jack 
mechanism has just been developed 
for the New Hermes Engraving Machine, 
model T, and has proved to be of great 


value when the heavy duty work-holding 
fixture on the machine has to be raised or 


lowered, depending upon the item to be 
engraved. 

Formerly this movement was a manual 
operation, now the new “Scissor Jack,” at- 
tached under the work-holding fixture, 
permits an effortless, mechanical move- 


ment. This unique tool is priced at $20, 


and is available from the New Hermes 
Engraving Machine Corp., 13-19 Uni- 
versity Pl., New York 3, N. Y. 
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SEMI-ANNUAL INDEX 
July-December, 1958 


JULY 


New Bonding Material 
Information, Please........ ..W. H. Samelius 
Advantages of Fast Train Watches 

Watches, from Basle to Brussels 

Clockwise & Otherwise...... ...J. E, Coleman 
In Competition.......What Is a Fishing Watch? 
Denmark Pays Tribute to Watchmakers 
Watchmakers of Switzerland Answer Current 
Questions 

Time Capsules... Dr. 
Gem Stone from Outer Space 
Jewelry Repairing.................... 


H. Atlantis Sudbury 
...The Peridot 
.R, Allen Hardy 


China Can Start. . . Income 
Called to Order ...Associations 
UHAA Report 
Notes to Trade Newsletter 
Industry News 

AUGOST 


Editor's Grand Tour... Orville R. Hagans 
New Development for Self-winding Mechanism 
Information, Please... W. H. Samelius 
In competition............... Most Profitable Jewelry 
Clockwise & Otherwise...............J. E. Coleman 


Elimination of Index Lessens Temptation to 
Tinker 


Time Capsules 
A Friend to Be 


Sere Dr. H. Atlantis Sudbury 


Proud of—the Diamond . 
a H. F. Collins 


..R, Allen Hardy 
Associations 


Jewelry Repairing 
Called to Order... 


UHAA Report........... _Quavesiion Speakers 
HIA, UHAA, Study Consolidation 

About UHAA _. Membership 
Notes to Trade Newsletter 


Industry News 


SEPTEMBER 
This ls ELECTRIC 
Information, Please.. ....W. H. Samelius 


In Memoriam of Acker, Chapuis, Dewey 
Clockwise & Otherwise... J. E. Coleman 
In Competition...Don't Hide Your Watchmaker 
To Recharge New Borel ‘Flash’ 

Pin Levers Scored 

Time Capsules wee A 
UHAA Scratch Mark File 
Jewelry Repairing 


R. F. Soucie 
H. Atlantis Sudbury 


R. Allen Hardy 


It May Be a Garnet H. F. Collins 
Notes to Trade Newsletter 
Called to Order Associations 
UHAA Report... Convention Activities 


About UHAA.... Membership Voice 
To Merge, or NOT to Merge 


R. F. Soucie, Pres. HIA 
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OCTOBER 


Luth Re-elected UHAA Head 
A One-Wheel Clock 
Information, Please............. 
BHA Centenary Celebration 
In Competition 


W. H. Samelius 


ne ..UHAA Meet Reveals Techniques 
Salesmanship and Repair..... ..Max C. Phillips 
Clockwise & Otherwise... J, E, Coleman 


About UHAA............ Membership Informed 
Customer Education Vital 
The Cameo....................... H. F. Collins 


“Dr. H. “Atlantis Sudbury 
Stone Setting, I-......... ..R. Allen Hardy 
Speaking of Certification... _.R. F. Soucie 
OGetes: Sm Teme ea ec Newsletter 
Jewelry Repairing..................... .R, Allen Hardy 
Don't Be a Part Time Watchmaker 

At the Bench................ With James L. Hamilton 





Time Capsules 


NOVEMBER 
There's Only One in the World....H. F. Collins 
io British Clock Incorporates Congreve Prin- 
ciple 
Eterna-Matic ‘Dato’ Wrist Calendar 
LIP Develops Smallest French Watch 





Information, Please... W. H. Samelius 
Watch Repairing Hints_................. H. C. Kelly 
Clockwise & Otherwise.............J. E. Coleman 
Japanese Watch Manufacturing 

Watchmaker Survey.......................... James Kidd 


in CG 





petition 
pene — Letters Bring Customers 


uae. ‘Settling, a. ....R, Allen Hardy 
Swiss Lead Serepene Watch Moves 

Notes to Trade................... mikconpeaineel Newsletter 
Jewelry Repairing... ne .R. Allen Hardy 
Sioux City Guild Repairs City Clock 

At the Bench... With James L. Hamilton 


DECEMBER 
Tick-talking Around the World 
First French Electric Watch 
New Congreve Date Revealed 
Information, Please................... W. H. Samelius 
Reserve Power Gauge (Zodiac) 


Clockwise & Otherwise... J. E. Coleman 

HIA Negates Unification Plan 

On the UHAA Front—Where Do We Go? 
cay ..N. D. Luth 


Statement of Belief 

UHAA Director Shocked... 
UHAA Steps Up Program 
India anearnanacen srerenaeat bens 2 i 


J. E. Coleman 


ranz Marz 
Jewelry Repairing. R. Allen Hardy 
In Competition... _Watchmakers Can Talk 
Notes to Trade....... Newsletter 
Called to Order... Associations 


Max Phillips 
With James L. Hamilton 
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Concerning Pin Levers 
At the Bench........... 








QUAL TIME, or, as related to the 

watches we repair, the capability of 

each individual watch to measure time cor- 

rectly, whether it is fully wound or 24 

hours run down; whether it is in dial 
positions or in pendant positions. 

Several factors are to be considered 
when adjusting for isochronism. The two 
most important are (1) the normal drop 
in balance oscillation due to the reduction 
in power delivery as the mainspring runs 
down; (2) the normal drop in balance 
oscillation, due to friction changes, the 
most commonly considered being the 
variation which normally accounts for as 
much as 80° drop in the balance oscilla- 
tion when the watch is changed from dial 
to pendant positions. 

There have been many efforts to equal- 
ize the power delivery of watch main- 
springs so as to achieve a better isochronal 
rate: first, the stackfreed, developed very 
early in the history of horology. Installed 
in the “Nuremburg eggs,” the stackfreed 
system actually introduced friction to the 
power assembly to reduce power when the 
mainspring was fully wound, the intro- 
duced friction gradually diminishing as 
the mainspring ran down, allowing more 
of the mainspring power to come through. 
This “‘piece of pie” stackfreed was not 
really very efficient, but it was the best 
effort at that time. 

Next came the fusee—still used in our 
marine chronometers — employing the 
principle of leverage that an applied 
torque has greater mechanical advantage if 
that torque is applied farther from the 
center of a circle, and less if applied closer 
to the center. The mechanically correct 
cone-shaped fusee helps a timepiece main- 
tain an even oscillation throughout its run- 
ning time, reducing isochronal variations. 

With the development of the detached 
lever escapement, allowing for a free 
swinging st instead of the captive 
balance of the various frictional escape- 
ments, the need for a fusee diminished, 
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At the Bench... 


with James L. Hamilton | 


lsochronism 


except for its application in the supep 
accurate marine chronometer. The mai 
spring barrel was geared and meshed wilh 
the center pinion. There is still a 

loss due to friction at the mainspring ba 
rel as much as 40 percent. We redij 
that power loss by making certain thet 
is a correct fit of the barrel arbor pivol 
a very good finish on both pivots a 
pivot holes, correct mainspring fit, 
when the watch was designed, a 
mainspring hook that insures as h 
circular torque as possible and as little 
cross friction as possible. 

The old T-end mainspring, pivoting in 
its holes in the mainspring barrel, created 
considerable cross friction when the watch 
was fully wound. The double brace main. 
spring minimizes that friction. The tongue 
end mainspring actually applies the fuse 
leverage principle as it tips toward the 
barrel center while the mainspring is being 
wound up. The ideal application for this 
tipping would be a tongue end that ex 
tends approximately 360° around the in- 
side of the mainspring barrel, so adjusted 
that it gradually tips in at the riveted end 
as the mainspring is completely wound up, 
reducing the leverage at the outer end of 
the mainspring, in relation to the barre 
diameter, thus equalizing to a degree that 
mainspring power delivery through the 
watch’s full running time. 

Accepting the fact that there is a vari 
tion in mainspring power from fully 
wound to 24 hours run down, we check 
the rate in both extremes and make the 
necessary isochronal adjustments to cr 
rect the existing errors in rate. We cat 
not correctly adjust for those  erfots, 
though, until the rate in dial and pendant 
positions has been equalized as they art 
directly related, and we cannot correctly 
adjust for isochronism until the mean time 
rate of the watch is within an acceptable 
tolerance. Only at that time can the 
isochronal errors be pin-pointed. 

(To be continued) 
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a varia 


The simplest, fastest and most economical machine to operate 
The most versatile microphone for every application 

The one machine with unfailing accuracy under all conditions 
Vibrograf is used in the finest schools of watchmaking and 

used as an example in the great textbooks of horology 

Eight out of ten watches you repair or sell were made and timed 
on Vibrograf 

Nation-wide sales and service—unconditionally guaranteed 

Mail this coupon today 


"isa product of The Universal Escapement Vibrograf Corporation, 730 Fifth Avenue, New York 19, N.Y 
Chaux-de-Fonds, Switzerland, manufacturers : Z 
mid-famous incabloc (J Arrange a demonstration at my work bench [(] Please send additional informatio 
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The Watch —\qaster Line 


Se ee es 


FOR GREATEST VALUE OVER THE YEARS 


ULTRASONIC CLEANER 
Complete in one cabinet 
Cleans one or several watches at 7 
once, faster and more thoroughly. 7 
Rarely need the watch train be taken = 
apart for cleaning. q 
Pre-set timing of clean, rinse, and | 
dry operations. 
Long life, low maintenance cost. 7 


DRUM WATCHMASTER~ | 
Guaranteed Accuracy: 1 part in 100,0007 
Odd-beat watches produce single, 7 
straight-line, on-time records. ; 
Sapphire-tipped printing stylus pro- 
duces sharp dot records which, with’ 
calibrated chart paper, assure accu-4 
rate reading for dependable rating™ 
and trouble analysis. 


TAPE WATCHMASTER 
Guaranteed Accuracy: 1 part in 100,000” 
Instant visibility of watch record 7 
saves time and paper. Odd-beat™ 
watches produce single, straight-line 7 
on-time records. Special helix prints 7 
without ink or ribbon. 


WATCHHOLDER 


(Same for both models) tests watches © 
or uncased movements in any posi- J 
tion. Removable microphone tests” 
clocks, watches in trays and on cus- | 
tomers wrists. 


ELIMAG 


WRITE FOR 15 times stronger than ordi- 
DEMONSTRATION nary demagnetizers. 


Bench space 4/2" x 6” 


American Time Products, Inc. 


580 Fifth Avenue, New York 36, N.Y. 








